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EDUCATION OF THE 
MASSES IS NEEDED 


Insurance Institute of America Dis- 
cusses Means of Spreading Insur- 
ance Information. 


HOTCHKISS FOR BROAD CAMPAIGN. 


Former Superintendent of Insurance 
Says Education Should Not be 
Restricted. 


At the dinner in connection with th 
four 
ance Institute of America which 
in session Tuesday and Wednesday, 
Boston, former Superintendent of In 
surance William H. Hotchkiss ad- 
dressed the Institute on the subject of 
Insurance Education in which he took 
up the different branches of the 
ness, showed that the great need to- 
day was popular insurance education 
and suggested means of bringing this 
about. 

“That the insurance education of 
the people is neglected has come to be 
a truism,” said Mr. Hotchkiss. “That 
this neglect is due to causes whicn 
might, perhaps, have been avoided is 
generally conceded. That insurance 
men are awakening, both to their lost 
opportunity and to their present duty, 
is seen on every hand—in gatherings 
like this, in insurance courses in 
colleges, in insurance columns in 
press, 
servatism in all the fields—and, 
the work of education is scarcely 
gun. 

“And so I am before you to speak, 
not of the technique of policy clauses 
—tbe average man trusts the man whoa 
sells them to him—nor yet of ‘deducta- 
ble average,’ or of the oft-hid mystery 
in the ‘co-insurance clause.’ 
and all the other riddles—the 
‘unearned’ which should be held in re- 
serve in each of the different fields; 
that weird thing, originated New 
York six years ago, ‘the 
timate method’; not to mention a mou 
ster of my official experience which 
answered to the name of ‘144vqx’—ma\ 
well be dismissed for the time. 
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‘It is said that what whipped Nap>- | 


leon the Little not the 
Army but, the 
these allied enemies of 
prejudice and sensationalism- 
routed. the people must be told. 
Educate the Masses. 
“Assuming then, that real work must 
be done, where should it begin? 
Clearly where insurance ignorance is 
the densest, where prejudice is th? 
most virulent. This is but another wa 
of saying, among the masses of the 
people—in the centers of population. 
‘there will you find the loudest 
plaint about the three things most 
frequently charged against insurance. 
And, what are those three? Clearly, 
(Continued on page 13.) 
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PRES, DAY SEES SURE 
PROSPERITY AHEAD 


Brings Back Glowing Enthusiasm Over 
Conditions After Visiting All 
Sections. 


ALL SIGNS POINT TO REVIVAL. 
Equitable Lifes Head Returns From 
13.000-Mile Swing Around Country 
—Trade is Strong. 
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man, I believe, appreciates it; in fact, 
he is more thoughtful than he gets 
credit for being. 

“I am especially interested in our 
agricultural development. The founda- 
sion of our progress and prosperity is 
#0 firmly planted in the soil that man 
ecarcely has the power to disturb it. 

“The ‘abnormally large cotton crop of 
1911 has done wonders for the South. 
It started up the languishing cotton 
mills and poured ready money into the 
great arteries as well as into the small- 
cr veins of trade in that section. The 
short cotton crops of recent years caus- 
ed such high prices for that commodity 
ihat the mills had to close down in 
vhole or in part. The planters at first 
regarded the bumper crops in the na- 
ture of a calamity because of the break 
in price to which they were conducive. 
But they now perceive that it was the 
one thing needed to start up their milis 
again and to bring to their doors the 
money which they so much required. 
The crop of 1911 was a benefaction to 
the United States and to the whole 
world 

“The farms of the South are increas- 
ing in number, and their methods of 
igriculture are constantly improving. 
The floods in the Mississippi Valley are 
not a wholly unmixed calamity to the 
agricultural interests. as the waters 
have deposited rich mud on the fields, 
which will fertilize them far more than 
artificial fertilizer could 

Great Irrigation Projects. 

“T stopped at many points in the so- 
called arid regions of Arizona, Utah, 
Idaho, and Washington and was afford- 
ed an opportunity to inspect irrigation 
nlants in the country tributary to them, 
especially in the valleys of the Salt, 
the Bear, the Boise, and the Snake 
River. Those zreat stretches of terri- 
tory—some of them widely separated— 
when last I saw them were arid desert 
vlains, apparently incapable of sustain- 
‘ng man or beast. To-day, owing in 
part to the assistance of the Federal 
Government and in part to private en- 
terprise, thousands of acres of fertile 
fields, producing fruits and nuts which 
were at one time supposed to be con- 
fined to semi-tropical countrie Ss, are now 
to be found, as well as ordinary crops 
of all kinds incident to temperate zones. 

“The irrigation of these arid sections 
is producing an abundance of wealth 
and thousands of happy homes. These 
prosperous reclaim¢ sections were, of 
course, also found in New Mexico, Ari- 
zona, Californ:a, and Colorado. 

In the West and Northwest the pros- 
»ect for an excellent crop of cereals is 
most gratifying. The spring was some- 
vhat late, but the farme said the soil 
ever turned over in better condition, 














and they are generally enthusiastic in 
regard to crop prospects. Oregon and 
Was ton promise record crops «uf 
fruit is season. Merchants engag=d 
in both small and large enterprises 
seem to be satisfied regarding the past 
and most hopeful for the future 

I crossed the Provinces of Saskatch- 





ewan, Alberta, and Manitoba in Can- 
ada, and was «mazed at the changes 
which had been wrought there in the 
last eight years. For hundreds of miles 
we passed through wheat fields, which, 
as far as the eye could reach, appeared 
to be of uniform excellence and condi- 
tion. I talked at Calgary and Winnipeg 
with grain raisers, grain buyers, and 
millers, and they predict the greatest 
yield of, wheat in the history of West- 
ern Canada. With respect to wheat 
conditions, a similar feeling of optim- 
ism prevails in Minnesota and the Da- 
kotas. 

“Notwithstanding the fact tia‘ this 
great productive area of the West is 
provided with a number of transconti- 
nental lines for the transportation of its 
products, the further development of its 
agriculture (to say nothing of its min- 
eral deposits) will require more rail- 
oads as well as increased facilities of 
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the present railroads. 
Growth Extraordinary. 

“Speaking of railroads, I have had a 
nost remarkab!e experience upon this! 
trip. I left New York on April 20 ana 
traveled for seven weeks. I travel:d 
upon a carefully prepared itinerary, a’ d 
on a journey covering more than 13,000 
miles I was not delayed five minutes en 
any train with the exception of on? in 
stance in Arkansas, due to the flood. 
Every other train during the entire tr'p 
was on schedule time, and I reached 
New York on the minute scheduled 
when I left nearly two months ago. This 
urely is a splendid tribute to the effi- 
ciency with which American railroads 
are now being conducted. 

“The growth in population and com- 
merce of cur cities, large and small, is 
truly extraordinary. The extent and ac- 
tivity of the commerce of Los Angeles, 
Salt Lake City, Boise, Portland, and Se- 
attle would prove a revelation to th2 
average Easterner. A feature which nu | 
traveler can fail to observe is the re- 
markable development of the interior | 
Western cities, as well as those on tie} 
Coast. 





“San Francisco is not merely a solid 
and substantial city, but one of sunerb- 
'y modern construction and a splendid 
example of American energy and enter- 
prise. It is marvelous to see what has 
been accomplished by the people of San 
Francisco since the great calamity be- 
fell them. 

Californians realize that the comple- 
tion of the Panama Canal will be the 
engineering triumph of the ages, and 
will effect the most remarkable changes 
in the world’s routes of trade and cre- 
ate new trackless highways of com- 
merce. Judging from the plans shown 
to me, the Pxuama-Pacific Exposition 
will be worthy of the great achievement 
which it is to celebrat2, and of the 
spirit of America. 

“T have returned from my long inspec- 
‘ion trip proud that I am an American | 
and a citizen of the great family of 
States comprising a union so extensive 
In resovrrces and aggressive in spirit.” 
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The State Life Insurance Company 


INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
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Insurance in Force on the Paid-for Basis: over $132,000,000. 
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BRFECTS OF M’CUE DECISION 


MAY HAVE BROAD APPLICATION. 





William B. Ellison Reviews Recent 
Supreme Court Finding and 
Its Probable Results. 


William B. Ellison, the insurance at- 
torney, has given it as his opinion that 
the recent United States Supreme 
Court decision in the case of McCue 
vs. The Northwestern Mutual Life, will 
be far-reaching. It will be recalled 
that McCue was executed by the State 
fer murder and that at the time he 
had a policy for $15,000 in the North- 
western Mutual Life. The company, 
in order to get the interpretation of 
the highest court on the liability under 
the contract, carried the case through 
jong litigation. The company was sus- 
tained. In discussing the case, Mr 
Ellison says: 

“The decision in this case is of 
great importance, and the principles 
therein enunciated will be found appli- 
cable to a variety of conditions, possi- 
bly not contemplated by the Supreme 
Court. In the case referred to, McCue, 
the insured carried a policy for $15,000 
in the Northwestern Mutual Life In- 
surance Co. During the currency of 
the policy he came to his death by 
legal execution after conviction and 
sentence for murder. The policy con- 
tained no provision excepting such 
manner of death from the risks covered 
by it. 

“The decision of the court was to the 
effect that the insurance in question 
was avoided, and the following extract 
from the opinion of the court will show 
clearly the reasons upon which that 
devision rests: 

“The main question in the case Is, 
as we said, the lability of the com- 
pany under the circumstances; or to 
put it more abstractly for the present 
purpose of our discussion, whether a 
policy of life insurance insures against 
death by a legal execution for crime. 

““The question was before this court 
in Burt vs. Union Cent. Life Ins. Co., 
187 U. S., 362, 47 L. Ed., 216, 23 Sun. 
Ct. Rep., 139. In the policy passed on, 
as in the policy of the case at bar, there 
was no provision excluding death by 
the law. It was decided, however, that 
such must be considered its effect 
though the policy contained nothing 
covering such contingency.’ These di- 
rect questions were asked: ‘Do insur- 
ance policies insure against crime? 
Is that a risk which enters into and 
becomes a part of the contract?’ Ani 
answering after discussion, we said. 
It cannot be that one of the risks 
covered by a contract of insurance is 
the crime of the insured. There is an 
implied obligation on his part to do 
nothing to wrongfully accelerate the 
maturity of the poHcy. Public policy 
forbids the insertion in a contracf of a 
condition which would tend to induce 


crime, and as it forbids the introduction 
of such a stipulation, it also forbids 
the enforcement of a contract under 
circumstances which cannot be law- 
fully stipulated for.’ Cases were cited, 
among others Ritter vs. Mutual L. Ins. 
Co., 169, U. S. 139, 42 L. Ed., 693, 18 
Sup. Ct. Rep., 300. There it was held 
that a life insurance policy taken out 
by the insured for the benefit of his 
estate was avoided when one of sound 
mind intentionally took his life, irre- 
spective of the question whether there 
was a stipulation in the policy or not. 
And the conclusion was based, among 
other considerations, upon public policy, 
the court saying that ‘a contract, the 
tendency of which is to endanger the 
public interests or injuriously affect 
the public good, or which is subversive 
of sound morality, ought never to re- 
ceive the sanction of a court of justice, 
or be made the foundation of its judg- 
ment.’ 

‘*These cases must be accepted as 
expressing the views of this court as 
to the public policy which must de- 
termine the validity of insurance poli- 
cies, and which they cannot transcend 
even by explicit declaration, much less 
be held to transcend by omissions or 
implications, and we pass by, there- 
fore, the very interesting argument of 
counsel for respondents as to the in- 
cefinite and variable notions which 
miy be entertained of such policy ac- 
cording to times and places and the 
temperaments of courts, and the danger 
of permitting its uncertain conceptions 
to control or supersede the freedom of 
parties to make and to be bound by 
contracts deliberately made.’ 

“Were we to apply the arguments of 
the courts to cases of suicide, it be- 
comes apparent that the consequences 
may be very serious. Suicide is cer- 
tainly contrary to public policy, and in 
many States is a crime. It does not 
seem unreasonable to argue therefore 
that in States where suicide is a crime, 
at any rate, life insurance policies are 
avoided thereby, even though such poli- 
cies contain provisions seeking to 
make them incontestable by reason 
thereof. The Supreme Court appar- 
ently has laid down the proposition 
that contracts expressly, or which in 
effect, are violative of public policy 
are not enforceable, and provisions or 
agreements to the contrary are void.” 





The readers of one of the New York 
dailies are carrying on a discussion on 
the fitness of persons to marry and the 
means of deciding the matter. Most 
sucgest the exchange of health certifi- 
cates or special phvsical examinations, 
but one correspondent makes a novel 
and excellent suggestion: “If your cor- 
respondent will apply for a life insur- 
ance policy to any one of the big com- 
panies, and will honestly answer all the 
questions put to him by the medical 
examiner, and if as a result he suoceeds 
in getting a policy, his Clarinda can 
safely accept that document as a clean 
bill of health.” 


HOLDING SUCCESSFUL MEETINGS. 


Wells & Hilieman, Pittsburgh General 
Agents of Provident Life, 
Are Active. 

Wells & Hilleman, general agents of 
the Provident Life and Trust at Pitts- 
burgh, have been conducting very suc- 
cessful weekly meetings of the agency 
force. In four out of the first five 
months of 1912 the agency increased its 
business over the corresponding month 
in any previous year. 

On June 4, twenty or more members 
of the agency gathered at the Compa- 
ny’s offices, Oliver Building, where an 
address was made by Lester V. Bailey, 
general agent of the Company at Wor- 
cester, Mass. Mr. Bailey’s address was 
along the line of consistent, steady pro- 
duction and indicated all through that 
the man who is willing to work and see 
the prospects is the man who is going 
to succeed. Mr. Bailey spoke from ex- 
perience, as he has risen from a solicit- 
ing agent to his present position, and 
his success can largely be accounted for 
in his tireless efforts and his “Provident” 
spirit. Graham C. Wells, general agent 
of Pittsburgh, also presented a number 
of interesting and instructive points dur- 
ing the morning session. 

A noon luncheon was served at the 
Fort Pitt Hotel. The increase in the 
business for the month of May was pro- 
duced as a compliment to Mr, Hilleman, 
who had becn away from the office part 
of the month on account of illness, but 
who returned to find that the “men” had 
eiven him loyal support during his 
absence. 


THE FAVORITE BENEFICIARY. 
The Wife Stands First—Life Insurance 
Is Almost Wholly Taken Out 
For Protection. 


The fundamental idea back of life 
insurance is protection. Protection to 
some one who would suffer loss by the 
death of another. It is hardly neces- 
sary to emphasize this to an experi- 
enced life insurance man, yet there are 
a few men, perhaps a very few, who 
take out life insurance with the idea 
of ultimate personal gain, the same as 
cne would invest in securities. The 
motives for taking out life insurance 
was the subject of an interesting in- 
vestigation by The Prudential recently, 
and the statistics compiled showed that 
the motives were for purposes of pro- 
tection. The reason for taking the in- 
surance was fairly well indicated by 
the beneficiary named. In regard to 
the figures compiled The Prudential 
says: 

“The following data, as to the bene- 
ficiaries under life insurance policies, 
are of interest because they show that 
the presentation of the subject of life 
insurance should be along the line of 
protection. The death of a policyholder 
means a loss to some one, and the data 
which we have compiled show who it 


is that is protected against this loss. 
Comparatively few life insurance policies 
are taken out with the idea of self-gain. 
The contract is desired because the appli- 
cant wants protection for his family or 
dependents after he is gone, and is not 
able to provide for them. The young 
man of ambition, who hopes to be suc- 
cessful in the best sense of the word, 
will have dependents. Let him, there- 
fore, obtain his life insurance while he 
may, and when the premiums are the 
lowest. Let him make a beginning, if 
only in a small way. Remember that 
a Whole Life policy for $1,000 at age 
twenty costs less than thirty cents per 
week. What young man is there who 
cannot set aside that amount each week 
to protect himself and especially those 
who may be dependent upon him? 

“More than three thousand applica- 
tions for Ordinary insurance have been 
cxamined to determine the favorite 
groups of beneficiaries, and we find 
that, on an average, in every 1,000 ap- 
plications submitted the proportion is 
as follows: 


In favor of wife ........ aha 464 
In favor of mother .. Mima ya Tee 
In favor of self .... ee 
In favor of husband ; ao 
In favor of children a 
In favor of father a 
In favor of sister , rr . 
In favor of brother or other rela- 
CE xtiwens : Sa Darel 15 
Tn favor of firm or creditors . 6 





Medical Examiners Meet. 





The twelfth annual meeting of the 
American Association of Medical Ex- 
aminers was held at Atlantie City, 


N. J., June 3-4, 1912, at the Marlborough- 
Blenheim. Meetings were well attended 
ind the discussion was spirited 
The motions looking toward closer re- 
lations between the Medical Directors 
Association of America, the Medical 
Section of the National Life Convention 
and the American Association of Med- 
ical Examiners was seconded and car- 


verv 


ried. It is contemplated to have a very 
close affiliation between these bodies, 
and looking toward greater efficiency 


in the work of insurance examination 
4 committee of three is to be appointed 
to act with similar committees from the 
other bodies Many very important 
addresses were delivered by prominent 
medical directors. 

The following officers were elected: 
President, Frank Foxworthy, M. D., 
Indianapolis: first vice-president, Chas 
T. Cutting, M. D., Seattle: second vice- 
president, Paul Fitzgerald, M. D., New- 
ark, N. J: third vice-president, James 
W. Guest, Louisville: fourth vice- 
president, A. T. Gallard, Philadelphia: 
secretary and treasurer, G. Strohbach, 
M. D., Miami Bldg., Cincinnati 





The Mutual Life has appointed W. A 
M. Smith, formerly its manager at 
Fargo, N. D., to occupy a similar posi- 
tion covering Western Washington 
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CLOSE. SELECTION OF RISKS 


EXPERIENCE. 





ACTUARY MOIR’S 





Interesting Subject Brings Further Dis- 
cussion as to Methods Used by 
Companies. 





The question as to whether the close 
selection of risks by companies is not 
a mistaken policy and also as to the 
treatment of sub-standard risks, has 
brought forth considerable discussion 
since the article on the general subject 
appeared in The Eastern Underwriter 
last week. Henry Moir, associate actuary 
of the Home Life, has sent the sub- 
joined letter in which he sets forth his 
experience, which has been broad and 
thorough. Mr. Moir differs in his point 
of view from William C. Baldwin presi- 


dent of the Pittsburgh Life and Trust 
as expressed’in the article last week. 
Mr. Moir’s letter follows: 

June 11, 1912. 


Underwriter, 
New York city. 


Editor The Eastern 
Dear Sir: 

I am much interested in 
in your last issue dealing 
“Close Selection of Risks.’”’ This gen- 
eral question is one which each com- 
pany must decide for itself since it in- 
volves a question of judgment and a 
nice balance between the wishes of the 
healthy applicants, the desire of the 
agency force to place as much business 
as possible, and the dividend payments 
to policyholders which are reduced by 
system of selection and in- 
strictness and intelligence 


the article 
with the 


a loose 
creased by 


which so frequently go together. Per- 
sonally, I favor a strict selection with 
a careful rating of sub-standard risks, 


classes. 


them in their proper 
means the unqualified ac- 


placing 
This usually 


ceptance of over 85 per cent. of all 
applicants, the rating as sub-standard 
of possibly 10 per cent., and the de- 


clining of the balance. 

But the subject of your article which 
inter ven more than the general 
question is that relating to the method 
cf treating sub-standard risks—i.e.: 
Whether an extra premium should be 


ests me ¢& 


charged, a rating-up method used, or 
the lien system emploved. After twenty- 
five years’ experience of all three 


the named, the 


very simple 


favor last 
and for 


systems, I 
lien method, 
reasons—one company with which I 
was connected for 15 vears generally 
offered an alternative as between rating 
up and lien (mathematical equivalents) 
as the applicant might prefer. Appll- 
cants in general took the lien, and this 
popular attitude can be illustrated thus: 


John Doe, age 25, applies for $1,000 
ef life insurance on the Ordinary Life 
plan and has a heart murmur. The 
company offers to rate him up five 


vears to age 30 and he strongly objects, 
saying that he believes his chances of 
life are as good as other young men 
of twenty-five because of his good sur- 
roundings, his careful habits, ete. The 
company then replies “Instead of treat- 
ing you as if you were age 30, we are 


quite willing to issue a policy under 
which if you live to age 60, you will 
get exactly the same as any other 
policyholder entering at age 25. We 
offer you an Endowment maturing at 
age 60 with a lien of $140, and the 
lien will decrease by $4 each year until 
when you reach age 60 you will get 
exactly the same as the healthiest mah 


e 


of 25 conld get from the company; but 


if you die in the meantime an adjust- 
ment of the sum insured will equalize 
matters. In other words, the sum !n- 
sured will commence at $860 and in- 
crease by $4 each year until the full 
$1,000 will be paid on survivance of 
age 60.” 

As a matter of cold, scientific caleu- 
lation, a great deal can be said for 


Mr. Baldwin’s attitude; but he deals 


only with the shorter period endow- 
ments, whereas this particular system 


is best suited to endowments maturing 
from ages 55 to 70, and he also seems 
to overlook the peculiarity of human 
nature which is illustrated in the above 
example. 

Those of your readers who are 
familiar with the writings of Mr. T. 
B. Macauley on this subject will ap- 
preciate the foregoing remarks, and all 
who are interested in the subject should 
study what Mr. Macaulay has written 
becausee, in addition to his clearness 
of intellect, he has had unusual experi- 
ence of this interesting subject. 

Very truly yours, 
(Signed) HENRY MOIR. 





FRATERNAL TAKES GROUP PLAN. 


Moses Montefiore Mutual Relief Society 
Comes Under Equitable’s Group 
Department. 





The Equitable Life Assurance Society 
has insured the members of the Moses 
Montefiore Mutual Relief Society, Inc., 
under its Group Department. This 
Mutual Relief Society was formerly a 
Lodge of the Independent Order of the 
Sons of Benjamin. It was a banner 
lodge of the largest membership cover- 


ing 300 and the lowest age, with a 
rapidly increasing young membership. 
To meet the requirements of the 


Equitable Life, the membership of this 
lodge was carefully inspected. Medical 
examinations were made upon all new- 
coming members and the lodge seceded 
from the Order of Benjamin to become 
a Mutual Relief Society comprised only 
of the younger membership with a 
maximum age limit of forty-five years. 
The officers of the lodge have now be- 
come officers of the _ reincorporated 
Mutual Relief Society and have issued 
the following statement: 

“The Moses Montefiore Lodge has been 
newly ineorporated under the title of 
‘The Moses Montefiore Mutual Relief 
Society,’ and the insurance obligation 
will be assumed by the Equitable Life 
Assurance Society of this city, one of 
the strongest life insurance companies 
in the world, whose permanent solvency 
is a matter of public knowledge. 

“The Montefiore Society will continue 
in operation all the good work it has 
heretofore carried on, and on the death 
of a member the insurance company 
will pay the beneficiary $500. In this 
way absolute protection is obtained.” 





Vice-President Thomas A. Buckner of 
New York Life, Returns After 
Long Trip. 


Vice-President Thomas A. Buckner 
of the New York Life, has just re- 
turned from an extended business trip 
for the Company to the South and 
West, on which he met all of the active 
agents of the Company in the Soutna- 
ern, Southwestern, Western and Cen- 
tral Departments. “Everywhere I found 
our organization in splendid form,” 
says Mr. Buckner, “and our agency 
representatives and field force enthusi- 
astic, energetic and exceptionally able, 
I believe I am well within the truth in 
saying that never have we had a better 
organization in these departments thar 
we have to-day. Enormous volumes of 
business were secured in each depart- 
ment in honor of the visit of Dr. Rogers 
and myself, and the prospects for con- 
tinned increases in volume are excel- 
lent. 

“There is just one urgent request 
that I must make to each agent at this 
time. The outstanding business—be- 
cause of the tremendous volume of ap 
plications recently secured—is now at 
high-water mark. Every agent is 
urged to close up at once his out- 
standing business, deliver his policies 
and report the permiums during the 
month of June.” 

The Company has just issued its 
13912 book of “Instructions to Agents” 
and the list of occupations which in- 
volve some additional hazard, giving 
the treatment of applicants, 












Z 
BANKERS 


COMPANY? 


HOME OFFICE 
Cor. Cass and Ohio Streets, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 











"T‘HE COST of life insurance depends on 
Economy and Efficiency of Management. 
IMPORTANT FACTS relating to The 

Northwestern’s business are shown by the 

following percentages: 


The Northwestern 


Mutual Life Insurance Co. 


i E Mortality | 
of Milwaukee — ispentca Morality Intern 
GEO. C. MARKHAM, President 1908 10.74 59 4.84 
A. S. HATHAWAY, Secretary 1909 10.63 54 4.85 
1910 10.90 58 4.86 
1911 10.80 57 4,98 


New Business Paid-For 





It is capable of easy demonstration that 


1907 . . - $102,233,634 The Northwestern is the best company to in- 

1908 - - - 109,685,428 surein. Hence it is the easiest to sell. 

1909 2 : 114,157, 288 See the Northwestern’s new policy contract 
pratt with its Dividend Options, Paid-up and En- 

1910 : . . 119,229,233 dowment Options, Options of Settlement and 

1911 - - - 121,234,473 the Premium Loan Features. 


Issues Partnership and Corporation Insur- 
ance. For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 























BEATEN OUT OF SIGHT! 


UR gain in new in new business issued during the first quarter 
of 1912 was larger than our gain for the entire year 1911! 
And 1911 was one of our greatest years. Our Commercial policy and our 
new Continuous Monthly Income policy are making good. 

‘* Never were: Massachusetts Mutual policies so easy to sell,” say our repre- 
sentatives. And back of policies, and lower premium rates, and good dividends, 
is the prestige earned by sixty-one years of conscientious service of the publie, 
and a long history of unusually cordial relations between Home Office and 
field force, 

Occasionally we have an agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 











“‘ Pre-eminence in Benefits to Policyholders ” The Watchword. 


THE MUTUAL LIFE 


Insurance Company of New York 


Paid to PollOyRorsere tes TGIF. .....6. cece ccscceccas $57,353,726.13 
Received from Policyholders in 1911............. 55,582,183.20 
Excess of Payments over Receipts............. $1,771 ,542.93 


PAID DIVIDENDS IN 1911 
$13,631,857.73 
APPORTIONED FOR DIVIDENDS IN 1912 

$15,146,685.72 

MUTUAL LIFE AGENTS MAKE MOST MONEY 

BECAUSE 
MUTUAL LIFE POLICIES SELL MOST FREELY 
For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice-President 


34 Nassau Street New York, N. Y. 
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UNION CENTRAL'S LOW COST 


MAINTAINS REMARKABLE RECORD. 








Company Has Long Enjoyed Reputation 
For High Dividend Scale and Low 
Net Cost. 





The Union Central Life is the subject 
of an article in Moody’s Magazine for 
July, in which the writer, Thomas Scan- 
lon, reviews the development of the 
Ohio company and tells of the circum- 
stances tnat have placed it among the 
leading companies in the matter of low 
net cost. In regard to this the writer 
says: 

“The Union. Central is distinguished 
for its high interest earnings and iis 
low net cost to policyholders. These 
points fight in its favor no matter how 
its Management may be oriticised as to 
other matters. In the long run the pol- 
‘eyholders appear to prefer the company 
that shows the lowest net cost; that is, 
they regard insurance as a commodity 
which the company sells and which it 
is their interest to buy in the cheapest 
market. For those who take this view 
of the matter there is no cheaper mar- 
ket than the Union Central. For many 
years its unusual high interest earnings 
have permitted the payment of large 
dividends to its participating policyhold- 
ers, making the net cost among the low- 
est of any company. 

Wonderful Investment Record. 

“The investment record of the Union 
Central is, indeed, the wonder and the 
envy of rival institutions, and a brief 
lescription of it may be given here. 
The Company's investments consist al- 
most entirely of mortgage loans ou 
western farms. Of its eighty-seven mil- 
lions of assets at the close of 1911, more 
than sixty-nine millions were invested 
in farm mortgages distributed through- 
out thirty-four States. There were 36,- 
649 of these mortgages so that the aver- 
age loan is less than $2,000. This class 
of security, as is well known, yields a 
very high rate of interest, and to this 
cause is due the fact that the Union 
Central has, for a quarter of a century 
past, realized a higher rate of interest 
ipdn its assets than any other American 
company. The principal States favored 
in the matter of loans are Kansas, 
Nebraska, Texas, Iowa, North Dakota, 
Missouri, Oklahoma, Minnesota, Ohio 
ind Tennessee. On loans in States such 
as Texas the Company often secures in- 
terest as high as § per cent., and in 
North Dakota 7 per cent. is the average. 
The gross rate of interest earned last 
year upon the mean amount of total as- 
sets was 6.30 per cent. No other com- 
pany comes anywhere near this result. 
None of the larger companies average 
as much as 5 per cent., although several 
of the second-rate ones do. Thus, the 
Manhattan, the Michigan Mutual, the 
Pacific Mutual and the Phoenix Mutual 
each averaged a little over 5 per cent. 
ross interest for the ten years ending 


1910. It would seem that large volumes 
of assets and high interest rate do not | 
go well together. The gross interest 
rate earned by the ‘Big Three’ of New 
York is less than that earned by many 
of the smaller companies, being between 
4 and 5 per cent. The Union Central 
appears to stand out as a solitary ex- 
ception to this ‘rule of diminishing re- 
turns.’ It has attained to great size 
without sacrificing its high interest 
earnings. The secret lies in its splendid- 
ly organized investment department. 

“It is not, however, to the Company, | 
but to the State of Ohio, that the fact} 
is primarily owing that Union Central | 
assets are not to-day invested in stocks 
and bonds rather than in farm mort-| 
gages. The laws of Ohio prohibit the 
Company from investing in stocks or | 
bonds of any kind except Government | 
and municipal bonds. Thus the Compa- | 
ny is confined within the comparatively | 
narrow limits of mortgage loans on real | 
estate and loans to policyholders on the | 
security of their policies. But if the | 
credit of enacting so wholesome a safe- | 
guard belongs to the State, the credit of 
fructifying it and carrying it out so| 
triumphantly belongs to the company. | 
The negative commandment, ‘Thou| 
shalt not invest in stocks and bonds, 
while narrowing the sphere of action 
of the Union Central men, intensified 
their powers of concentration and made 
possible the brilliant result which we 
row see. 

Investments Carefully Made. 

“It appears from the report of the 
Wisconsin Investigation Committee 
that ‘the officers of the company assert 
thet it is their duty to exercise as 
much effort in the line of investments 
as they do in the line of getting new 
business.’ The officers’ conclusion was 
that ‘there is just as much competition 
to-lay for farm loans as there is for 
iife insurance.’ It is hardly likely that 
this is the view of company executives 
generally, or that the bulk of them ave 
as keen on getting high interest rates 
on their investments as they are os. 
getting new business. If they were! 
they would invest more largely in farm | 
mortgages, and the Union Centra; | 
would not enjoy the practical monopoly 
that it has of these remunerative in- 
vestments. It would rather seem that 
extensive investments in farm mort- | 
gages demand an intricate and highly | 
efficient investment organization exer- 
cising unceasing vigilance over the} 
loans, and that rather than undertake 
this trouble, most companies are con- 
tent with the less remunerative, but 
more easily supervised and handled in- 
vestments that are bought and sold on 
the stock exchanges. Certain it is thar | 
the Union Central’s investments or- 
anization is highly efficient in hand- 
ling its intricate and responsible work. | 
The Wisconsin Investigation Commit- 
tee which went into this subject a few 
years ago found that the company had | 
loaned from the beginning, $80,000,000 
cn farm property. The loss in all that 
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SCRANTON 
Lire 


Has work for every good life agent in this 
territory. The more the merrier. 


New Policies---Renewal Contracts 


BOTH LIBERAL 


J. B. DOCHARTY, Jr., Agency Director 


Colonial Trust Co. Bldg. . - Reading, Penna. 











OUR 1912 POLICIES 


More nearly approach perfection than any life 
Write 





insurance contracts we have ever seen. 


for the descriptive folder. 


The Fidelity Mutual Life Insurance Company 
PHILADELPHIA 


L. G. FOUSE, President 








SOUTHWESTERN LIFE INSURANCE GOMPANY 


OF DALLAS, TEXAS 


DECEMBER 31st, 1911 


Insurance in Force - - - $16,857,000.00 
Admitted Assets - - - - 1,660,000.00 


STRONGEST TEXAS COMPANY 


ESTABLISHED IN 19083 

















AN 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 




















ARE YOU AMBITIOUS? 


THE FRANKLIN has a splendid 
opening in its HOME STATE for a 
first-class producer. 


INVESTIGATE TO-DAY! 





“One to-day is worth two to-morrows 


$9 
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time through foreclosure was only $6),- 
000. Corcerning this showing the com- 
mittee might well say: ‘We are * * * 
convinced that these farm loans are 
mede with great care and conserva- 
tism. <A loss of $60,000 upon loans 
amounting to $80,000,000 is such a smatl 
percentage of loss as to demonstrate 
beyond question that these loans are 
made upon ample security. The small 
percentage of foreclosures to the 
amount of real estate loans would 
seem to indicate great care in making 
investments to industrious and reliable 
farmers. The company has sent its 
active agents into the agricultural dis- 
triets to aggressively compete for farm 


joans. They have not attempted the 
practice of seeking loans through local 
banks and money lenders who are 


themselves interested in securing such 
lonns to the exclusion of others.’ The 
company has about one hundred loan 
agents in its employ who reside in the 


territory where loans are made and 
who are paid a compensation based 
upon the interest received in the local- 
ity. The prospective borrower is put 
through a severe scrutiny before ae 
can obtain the loan, and he is re- 
quired to insure the buildings on the 
property for the benefit of the com- 


pany during the term of the loan. The 
loans generally run for ten years, but 
the borrower is permitted, if he wishes, 
to pay one-fifth of the principal each 
year, provided he has not borrowei 
the money elsewhere for that purpose. 
The object is to keep the loan out as 
long as possible. 

“The company’s investment policy 
thus placed it in the position of 
veing dependent upon the farming com- 


has 
} 














munity for the carrying out of its ob- 
ligations toward its insurants No 
company’s obligations can be mor 
securely based. The farmers are the 
backbone of the Nation, and nothing 
can drive them from that position 
And it does seem that the money 
of an insurance company dur th 
years that it is the 
timate payment 3, Cani- 


in helping 


surance 


hat it sig 





nsiderations 











mon good. These are 

which did not origin ng to the 

business of life insurance management 
it which the enorm wealth which 

has flown into this channel no longer 

allows the companies to ore, 


Benefits Policyholders. 





‘It has been shown that the superior 
earning power of Union Central invest- 
ments tends to make the dividends of 
that Company all the larger. We shall 
ee that the results confirm th tenden- 
cy and mez lear that the policy- 
holder get it of t Company’s 
1igh int From the Con- 
necticut Report we take the 
foliowing table showing the net cost for 
1919 of an Ordinary Life, Twenty-Pay- 
ment Life 1 Twenty-Year Endowment 
policy in the Union Central at age 35: 
Ord. 20-Pay. 20-Year 
Life Life. End. 
908 $21.02 $29.19 343.07 
2 ee 20.26 26.85 40.20 
Cae -awodas 8.78 25.42 38.36 
| + re 17.21 23.82 36.65 
“So far as the Ordinary Life policy 





is concerned only one company, the 
Provident Life and Trust, out of all the 
companies operating in the State of Con- 
necticut, had a lower net cost that the 
Union Central in 1910. On the Twenty- 
Payment Life issues no company had 
as low a net cost as the Union Central. 
On the Twenty-Year Endowment policy, 
issue of 1908, the Union Central was 
beaten only by the other company above 
named, and by one or two other com- 
panies for the issues of earlier years, 

“A low mortality rate as well as a 
high interest rate has contributed to the 
large dividends of the Union Central. 
Thus in 1910 the mortality actually ex- 
perienced on the net amount of ingsur- 
ance at risk was only $1,628,268, where 
as the expected mortality was $2,794,- 
S98; that is to say, the mortality ex- 
perienced was only 58 per cent. of the 
expected. On the new business of that 
year the mortality was only 13.56 per 
cent. There has been a steady diminu- 
tion of the mortality rate in recent 
years. 

“Prior to the passing of the Arm- 
strong laws the Company did both a par- 
ticipating and a non-participating busi- 
ness. At that time it was given the 
option by the State of New York, in 
common with other companies, of elect- 
ing whether it should write participat- 
ing or non-participating business in fu- 
ture, since the new law prohibited it 
from writing both. It decided to con- 
fine itself to the participating business, 
which it now writes exclusively. It had 
at the end of 1910 about $264,000,000 of 
participating business in force, and $39,- 
000,000 of non-participating. As nearly 
all the stock companies chose to write 


nou-participating business after the 
passing of the Armstrong laws, the 
position of the Union Central has be- 
come somewhat anomalous. It is the 
only company of any note that writes 
participating business while sticking 
severely to the stock principle. The 


Equitable, which also writes participat- 
is nominally a stock company, 
as a majority of policyholders on its 
iirectorate 

“The action of the stockholders of the 
ion Central in increasing the capital 
from $100,000 to $500,000 out cf 
the surplus a couple of years ago, has 


een the subject of considerable crit- 
sm and has led to litigation in the 
courts. The amount of capital original- 


contributed by the stockholders was 


$100,000. Upon this amount they were 
lrawing 10 per cent. per annum inter- 
est, as provided in the charter. Down 


to 1906, or thereabouts, it does not ap- 
pear that the stockholders claimed more 
interest in the Company’s surplus than 
this $10,000 a year; and it is even re- 
corded that Governor Pattison of Ohio, 
the former president of the Company, 
offered in 1995 to amend the by-laws s9 
is to place beyond dispute the relative 
shares of the stockholders and _ policy- 
holders in the Company’s surplus. The 
by-laws were not, however, changed, 
for reasons which subsequent events 
have made clear. It was also decided 
to make a separation of the accounts of 
the participating and non-participating 
business, showing the amount of profit 
derived from each, a thing which had 
never been done before. It was found 
by the Company’s actuary that of the 
zeneral surplus for 1907, the sum of 
$779,788 was derived from the profits of 
the non-participating class. Soon after- 
ward a demand by the California Insur- 
ar Commissioner that the Company 
either admit policyholders into its dl- 
rectorate or increase its capital to $200.,- 
009, was made the occasion of increas- 
ing the capital to $500,000 by taking 
$400,000 out of the $779,788 above men- 
tioned as consisting of profits on the 
non-participating business. This action 
was thought wrong and uncalled for by 
a number of insurance commissioners 
representing various States, who threat- 
ened to revoke the Company’s license 
in their respective States if the stock 
dividend was not cancelled. Eventually 
it was agreed to leave the matter m 


abeyance until it could be argued thor- 
oughly by the Ohio courts, which was 


done with the result that the Company’s 
action was sustained and the declara- 
tion of the stock dividend declared to be 
quite legal. 

“The Company has an excellent rep- 
utation in regard to the payment of 
claims and all matters pertaining to the 
carrying out of its legal obligations to 
its policyholders. Its present leading 
position speaks sufficiently for the skill 
and care with which it has been man- 
aged in the past. Its present chief ex- 
ecutive, Mr. Jesse R. Clarke, has been 
associated with the Company since 1873, 
when it had only $700,000 assets, and 
he is surrounded by other able officers 
of long experience, who are giving their 
exclusive attention to their respective 
departments. Nowhere, not even by 
those who were strenuously opposed to 
the stock dividend, has it been asserted 
that the affairs of the Company are not 
in excellent hands, and that the policy- 
holders do not get very good returns 
upon their investments. Indeed, if that 
were not true, the policyholders would 
not have stood by the Company 650 
loyally during the criticism which fol- 
lowed the stock dividend.” 


SWEET ON INSURANCE. 





Female Funeral Director Enlivens Con- 
vention of Missouri Undertakers 
By Persistency. 





One Emma Schuell, a funeral direc- 
tor of Carthage, Mo., was a “thorn in 
the flesh” at the recent annual meeting 
of the Missouri Funeral Directors As- 
sociation which convened at the Mar- 
quette Hotel, St. Louis, by persisting in 
an effort to secure action permitting 
members of the association to be identi- 
fied with burial insurance associations. 
Miss Schuell resigned from the associa- 
tion some two vears ago when the rule 
against the maintenance of burial asso- 
viations was adopted, and at the meet- 





Home Life's 
Prosperous 


Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 3t, 1910—a gain of 
$4,832,792 forthe twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’c] Chron.” 1-27-12, 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 


256 Broadway, New York, N. Y. 











ing above referred to, she filed proof of 
» violation of this rule which resulted 
in the expulsion from membership of a 
prominent Missouri undertaker. She 
further offered to give the names of at} 
Jeast thirty undertakers who conducted 
an insurance business as a side line. } 

Prior to the adjournment of the con- | 
vention, she appeared in the hall and} 
asked for the appointment of a commit- | 
tee to confer with her on an important | 
matter. The request was granted and} 
following a conference, the chairman 
reported that Miss Schuell desired the 
association to support a bill favoring 
burial insurance, which is to be intro 
duced during the next session of the 
iegislature. The sentiment of the con- 
vention was that there should be “noth- 
ing in common” between undertakers 
and insurance. 

This subject was the basis of a hard 
fight in Ohio a few years ago, and a ban 
was placed on burial associations which 
made the purchase of a coffin and inci- 
dental funeral expenses the principal 
benefit offered. 





General Agent for Union Mutual Life. 


In succession to W. C. Leavitt, re- 
signed, George E. Hunt of San Fran- 


cisco, has been appointed general agent 
in Northern California for the Union 
Mutual Life, of Portland. Mr. Hunt 
has been associated with the Company 
for many years, and is one of its largest 
business producers. 


THE 


DUPLEX IDEA 


Is the Latest Insurance Discovery 
The Duplex Policy 


Is 
A DOUBLE BARRELLED TWO IN ONE 
INSURANCE CONTRACT 
AN INNOVATION. BEATS COMPETITION. 
EXCLUSIVE. ATTRACTS. 
GETS INTERVIEWS. BRAND NEW. 


The Only Company Which Has !t Is 


THE RELIANCE LIFE INSURANCE CO. 
"OF PITTSBURGH re 


WRITE FOR INFORMATION. 
































UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











City by addressing 


Security Mutual Life 


801-2 Dun Building, 290 Broadway 


| 





Capable agents can get splendid contracts in New York 


BINGHAMTON, N. Y. 


C. MERWIN TURNER 


Insurance Company 
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ONE WAY TO STATE THE CASE 


By S. W. GOSS 
Vice-President, Security Life Insurance Co. 


My dear sir, if you buy this policy 
you do not buy merely temporary pro- 
tection; you buy an estate. This policy 
is a piece of property and can be 
utilized as collateral, as can a corner 
lot of a farm. If you buy the 20-Pay- 
ment life, you enter into a contract 
with the company to pay for your 
estate in twenty equal annual payments. 
No increase can be made in the amount 
of each of the payments, and from the 
day you buy the policy, you have an 
estate of $1,000. If you make one pay- 
ment and die, the remaining nineteen 
payments are cancelled and your estate 
is clear for one thousand dollars. If 
vou make two payments and die, the 
remaining eighteen are cancelled and 
our estate is clear for the one thou- 
sand dollars, and so on through the 
entire period of 20 years. Each day 
vou have to your credit an estate of 
one thousand dollars and your death 
cancels all unpaid installments. If you 

ve to make the 20 payments, you will 
have an estate of one thousand dollars 
fully paid for. You will have an abso- 
itely clear title to the estate, for which 
ou have paid about fifty cents on the 
dollar, and from that time on this estate 
is not taxable, involves no expense, re- 
quires no further attention and will take 
ione of your time. 

Can you think of an estate in any 
other form that you can buy under such 
favorable terms? 

The fact is, my dear sir, that up to 
a certain amount a life insurance policy 
s the best investment any man can 
make, 

That amount varies according to the 
circumstances of the individual. For 
ome, the life policy is the best invest- 
nent to the extent of their entire sav- 
ings. With others the amount would 
‘ary according to the funds necessary 
for the financing of various lines of 
business. 

A life insurance investment is the 
best a man can make because for a 
mall amount of money a good sized 
state is created which is sure for the 
full amount from the day that the initial 
investment is made. With any other 
form of investment in order to realize 
the largest profits, time is necessary. 
One year, two years, three, five, ten are 
required to carry out and mature the 
plans. A man says, “If I live one year, 
two years, three, or five, as the case 
may be, and my program goes through 
as I have planned, I shall realize great 
profit.” That is, your plans must move 
on to their consummation without a 


slip—and you must continue to live. 
You admit two contingencies. If either 
should happen there would in all prob- 
ability be no profit; there would be a 
loss. Now, if you live, you may or 
may not be able with your knowledge 
and skill and ability to carry out your 
plans; some of the cross currents that 
now and then sweep over the business 
world may wreck your enterprises. 

If your life should suddenly end, what 
would happen to your plans? And do 
you not see that this really vital ele- 
ment—your life—is the possession that 
you hold with the greatest insecurity? 
The one thing that is necessary, as you 
ay, to bring your plans to a successful 
conclusion is the thing over which you 


have absolutely no control. That, my 
dear sir, is the one fact that a man 


should never forget. And if in making 
plans for the welfare of your family, 
vou fail to take into account the cer- 
tain fact of the uncertainty of life, are 
you not really taking chances that no 
man should take in view of the sacred 


interests that are involved? Indeed, Sir, 
is the man who makes investments 
without taking into account the un- 


certainty of life anything but foolish? 
Now, it is right at this point that a 
life insurance investment is superior to 
eny other for, here the time element 
is eliminated. As soon as the policy 
is in your possession, you do not need 
to say, “If my plans are successful I 
shall have an estate of $5,000, or, if 
I live one year or two years or five, I 
expect to have an estate of $5,000’’—but 
you can say, “I have an estate of 
$5,000.” 

As far as the value and safety of this 
estate is concerned it does not matter 
an iota whether you live another year 
or month or even a day. Though you 
have made but a small initial payment 
of say, $150, if you should not live an- 
other day, if your death should occur 
in the midst of a financial panic, the 
estate is worth in cash $5,000. 

Death cannot break your plans or 
defeat your desire and purpose to leave 
an estate to your family. You remove 
all contingencies and defeat death, and 
there is no other kind of investment 
through which this can be done. 

Some other form of an estate may 
be beyond your reach, but this you can 
have, and because life is uncertain and 
you do not with any certainty know 
that you can buy this estate tomorrow, 
or next month, you should certainly 
close this business to-day. 





The number of “not- 
Those taken” policies is gradu- 
Not-Taken” ally being reduced by 
Policies. careful attention on the 
part of the companies and 
the field men, but the volume is still so 
sreat that it amounts to a considerable 
loss at the end of the year in time con- 
sumed as well as money expended. 
The efforts of the careful agents 
are now directed to eliminating as 
nearly as possible the “not-taken” pol- 
cies. Touching on this subject The Pru- 
dential Record gives two ways to guard 
against them: 

A not-taken policy is always a dis- 
appointment to the agent as well as to 
the company. It means loss of com- 
missions as well as of time and effort. 
An agent who has experienced the 
disappointment of non-taken business 


should study the causes leading up 
to it. Some of the causes cannot be 
avoided, such as an applicant’s loss of 
position, sickness, unexpected expense, 
etc, 

But there are avoidable causes. 
instance, where the applicant, 
specting a policy, 


For 
upon in- 
finds that it is nox 
what he was led to believe it would 
be. Not that the policy had been mis- 
represented, but that it had been in- 
sufficiently explained. 


See that he thoroughly understands 
the policy he applies for. 

You pave -he way to a prompt plac- 
ing of the policy and avoid a non-taken. 


When the policy is delivered and 


ihe premium collected, be sure your’ 


policyholder is entirely satisfied. He 
is then your friend, your well-wisher, 








sylvania. 





A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 





and will no doubt assist you in closing 
other prospects. 

Another way to avoid non-taken 
policies is to be sure that you have 
quoted the corect premium-rate from 
the start: First, by being sure of the 
correct age; and, second, that the 
premium-rate is not affected by the oc- 
cupation of the applicant. 

Is the occupation mentioned in the 
rate-book as being subject to some 
special, intermediate or hazardous 
rating? If it is not mentioned there, 
is the occupation dangerous or un- 
healthful? 

If you are in doubt, it is far safer, 
before making an attempt to land your 


prospect, to ascertain from the home 
office just what rating, if any, there 
will be; then when you start to write 
the application, you know just what 
rate to quote. 

Many a “non-taken” is recorded 
against an agent because he has 
quoted the regular rate in error, and 


upon receiving the policy finds that the 
premium-rate is increased on account 
of age or occupation; he is obliged in 
a measure to re-canvass his prospect 
because of the increased rate, and 
this often results in a refusal of the 
policy. 
Bear in 
modified policy, 


mind, when you receive a 
that there is séme good 
and sufficient reason for the company’s | 
action. Content yourself, therefore, with 
the thought that the company is no 
doubt right, and go out and deliver the 
goods. Because the policy is modified 
to some other plan than the one ap- 
plied for, it is all the more important 
ihat the applicant should take it. 
Study these points: Be sure 
cupation and age. Quote the 
premium-rate and your number of 
taken” policies will be perceptibly les- 
sened. Time will be saved and your 
efliciency as a field worker increased. 
. *~ » 
This puts the 
Putting plainly. The 
It Over problem of the support 
Plainly. of your wife and chil- 
dren, if you should be 
taken away from them, is one which 
you must consider sooner or later. Ii 
you find it difficult to meet all 
burdens, think how much harder it will 
be for them. Life insurance takes up 
the burden where you leave off. If it 
is in the form of the “Monthly Income 
Policy,” yplies a regular income 
the ideal way. 


of oc- 
right | 
“nol- 


matter 
practical 


it Sul 


With New England Casualty. 

As manager of its newly created bur 
glary and plate-glass insurance depart- 
ments the New England Casualty Com- 
pany of Boston has appointed Harry F. 
Daley. lately one of the crack division 
men of the United States Fidelity and 
Guarei-ty Company. 





A. C. Haynes Dead. 





Archibald C. Haynes, once president 
of the Mutual Reserve Fund Life, and 
prior thereto for many years a metro- 
politan general agent of the Equitable 
Life Assurance Society, died at his late 
home in New York city on Tuesday. 

To take up a loan of the Equitable 
Life, the New York Life recently loaned | 
$3,000. 000 on an office building at 42 


Broadway. 











THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1912..... $58,440,118.63 
Liabilities 63,858,811.65 
Surpius....... 4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 
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CHICAGOS 
GREATEST 
COMPANY 


OLDEST 
IN 
CHICAGO 


LARGEST 
IN 
ILLINOIS 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 





P~ONIiTED STATES ANNUITY AND LIFE 


INSURANCE COMPANY c ic Go, 





OVER EIGHTY PER CENT 





1911. 


of the Premium Income received 
Business that 
agent and the Company. 
accomplishes this. 
WRITE HOME OFFICE FOR AGENCY 


in 1910, renewed in 
stays and pays is best for the 


A clear.fair policy contract 











SZivis GOZiInNM 


WILLIAM T. SMITH, SECRETARY 











ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 


ILLINOIS, U. BS. A- 
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In giving his experience 
Who Are one agent says: “In the 
the Best first place you have to 
Prospects? work and canvass for a 


prospect. After you have 
got one and find that he is able to carry 
a good-sized policy, it is up to you to 
use all the fine points to get his signa- 
ture. Most agents lose track of their 
policyholders after they have placed a 
policy. I have found by experience that 
they are the best prospects, provided 
they are able to carry more insurance. 
I had a caso recently where a business 
man had been carrying a $1,000 policy 
for about ten years. He allowed his 
policy to lapse, having forgotten to pay 
his premiums. I revived the policy, and 
in our conversation I mentioned that 
some of his neighbors, business men, 
were carrying good-sized policies. He 
said he would like to be able to carry 
large insurance also I that he 
could carry such insurance just as well 


said 


























as they could, and I started with $20,- 
000. He couldn't see it that way. I 
finally got down to $10,000, and we fig- 
ured at that amount for some time. I 
landed h for $5,000. The policy wa 

issued, and when I j it I saia 
to him that he had m: nistake 
He wanted to know wil I said 
that now you have your ] ou ce 

tainly must be in good health and you 
ought to have made it $10,000 Two 
weeks later I got his applicat or th 

other $5,000.” 

& + 7 

A doctor was busily engaged in his 
office filling out the blanks in connec- 
tion with a death certificate, when he 
suddenly stopped and exclaimed, “that 
puts me in an awful fix.” 

‘Wh natter, Doctor,” inquired 
his assistant. “Why, I’ve signed my 
name under the column, ‘Cause for 
Death.’ ’’—The Enthusiast 

- . om 

A Good 

Lesson in 
Persistency. 

ms who Ss 

I loing it, not on their superior 
knowledge, their greater llian« I 
brains, it on pe stenc al 
Hartford Life cites an instance in “Of- 
fice and Field 

A: gentleman called at our office a 

jays ago in tl 4 
a 
ir in- 
s as being 
eal of 
€ cent 
vas pendent 
f languag 
f f lain 
nere stood 
( tha b 
( of 
words were 
nd adapted 
e intended 
» back 
n es 0! 
vith either 
ll 1 WAS 
of the con- 
ident which 
ner He 


y of one firm for 


is not been 





About two years ago he 
y effort to make 


¢ 14 
feeling 





the trip and, using eve 
time, he passed by thi 
be time wasted to stop. 
short distance beyond this 
felt that he had neglected 
Turning back, he made the 


§ house 
that it 
When 4 
nouse, he 
eomething. 
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usual call which turned out to be un- 
usual in that he secured an order and 
has since made regular sales where for 
eighteen years he had been regularly 
sowing the seed. 

“I never get discouraged,” he says, 
“and never lost patience with a cus- 
tomer although it sometimes takes a 
great while to win him.” 

Yes, we learned something from this 
salesman, something which we feel is 
worth recommending to all field men. 
it does not pay to skimp the work. 
It does not pay to pass by certain pros- 


pects as if it would be time wasted 
simply because the visible circum- 
stances do not seem to warrant the 


time given. It 
up a prospect 


does not pay to pass 
because we have been 
unsuccessfully working on him for a 
loig while. It does not pay to sur- 
render to ourselves and say that we are 
noi the man for the job. 

It does pay to be hopeful, persistent, 


atient and determined. Take a lesson 
from this practical and _ successful 
alesman who knows his business. 

o ~ = 

We are frequently 


asked what a member, 
who holds a high pric- 
ed partly paid for, should do 
hen he finds his contract eaten up by 

policy loan that he cannot pay, says 
he editor of Field Notes, published by 
Northwestern Mutual Life. This 
situation may erise through lack of pru- 
‘ence in creating the debt or actual 
misfortune, or it may be that the mem- 
ber miscalculated his ability to save 
and either took too much insurance or 
the wrong kind. In either case there 
are two alternatives. He may ask the 
Company to ehange his policy to a 
heaper plan thus releasing the differ- 
in the value of the two contracts 
duce the indebtedness, or in ex- 
treme cases he may, if insurable, sur- 
render the old policy and reinsure un- 
der a new contract on a cheaper plan. 
in the latter case where no increase in 
premium occurs the Company does not 
agent’s commission for the ob- 
-ason that no new business has 
been created any more than where the 
adjustment is effected by a change. In 


@ 
Substitutions. 


policy 


ihe 


to Ieé 





most such cases the Company’s pre- 
mium income has been diminished, 
hence the Company has received noth. 


‘ng for which a 


paid. 


commission may be 


Thus in all where a member 
has become dissatisfied with the policy 
he holds, either through the misstate- 
“abstractors” or other insur- 
» cannibals, or because of a load of 


cases 


ments ol 





caebt he cannot pay, agents should first 
idvise a change of plan to some cheaper 
form. Never advise a policyholder to 
borrow on his policy except where ne- 


essary as a temporary 
premium. 


expedient to 





O. J. Arnold Heads Institute of 
Actuaries. 


The American Institute of Actuaries 
ch held its annual meeting in Chi- 
cago last week closed with the election 
of the following officers: President, 
Oswald J. Arnold, Illinois Life, Chicago; 
president, W. S. Wynn, State Life, 
secretary, J. C. Seitz, 
ife, Chicago; treasurer, D. F. 
Campbell, Armour Institute, Chicago; 
ibrarian, E. R. Carter, National Life, 


lianar lie 
Indianapolis; 






Brain and muscle, the same elements 
vhich have produced business success 


in the past, will produce it now, and 
ill always produce it.—John Wana- 
maker. 





The Life Underwriters Association of 
Rochester, N. Y., held its annual outing 
on Wednesday. 








field in the country. 
men. 


OPPORTUNITY! 


The New York Agency of the Union Central Life Insurance Company, offers 
to a few life insurance men located in fields where production is limited, an 
opportunity to enter the business in New York City, the greatest insurance 
Every facility will be given to ambitious and energetic 


Write to L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








FEDERAL LIFE 


Insurance in Force - 





If interested address 


Capital, Surplus and Reserves - 
An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies 
Accident and Health Department just being inaugurated. 
Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


ISAAC MILLER HAMILTON, President 


$20,000,000.00 
3,000,000.00 


CHICAGO 








CAPITAL $1,000,000 


Management. 


Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 











National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON 
President 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company 
There are few companies as substantial and none with more desir 
able contracts for the right men, 
attractive issued. 

Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 


FOUNDED 1868 


Home Office: 
National Life Bldg., Chicago 


Our policy ontracts are the most 








Life Insurance and Texas 











Texas has more than four million people, made up of 
home grown population and the best selections from other 
states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in 
the state are uninsured, and 
inadequately insured. We want ten or a dozen more good 
fleld men to tell them about the Southland Life. Address 


JAS. A. STEPHENSON, President 


several times that number 


DALLAS, TEXAS 
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Incorporated 1851 


BERKSHIRE 
Life Insurance Co. § 


PITTSFIELD, MASS. 
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W. D. WYMAN, President % 


Its policies which are issued 
at low rates, contain 
many liberal 


privileges. 
Correspondence Invited 
W. S. WELD 


Superintendent of Agencies 
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1 i.4..46454.55.54.,555006o Se eyrys aes 








OPPORTUNITY 


HY not reap the full benefit 
of the business you write. 





If you are desirous of a general 
agent’s contract and feel that you 
can use all the commissions that 
you can earn, get out of the rut 
and look over our general agency 
An old established 
Eastern company has a few open- 
ings in New York, New Jersey, 
Pennsylvania and Illinois for high 


proposition. 


class men of ability who would be 
interested in a direct agency con- 
tract with full first year commission 
and special renewal commissions. 


Address D.E.F. Eastern Underwriter 
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STRAIGHT CANVASSING 


By PHILIP LASKER, 
Manager Colonial Life Insurance Co. 


Straight canvassing is the most im- 
portant factor of success in the life 


ingurance business. It is impossible 
for an insurance man to do enough 


business exclusively with his friends 
and acquaintances to make it profit- 
able. Therefore, he must straight can- 
yass. By this I mean going from door 
to door and taking insurance to every: 
body. 

A live assistant manager should ac- 
company every green agent and over- 
come his embarrassment and inexperi- 
ence, 

Every business must be advertised, 
and the best way an agent can ad- 
yertise his business is by advertising 
himself. Let every one know that he 
is in the insurance business. The 
more people he tells, the more people 
he sells. 

Straight canvassing enables an agent 
o meet numbers of new people out of 

1om he is sure to acquire many new 

who will recommend him to 
friends, and thus the process 
indefinitely like an endless 


friends 
their 
goes on 
chain, 
After 
placed 


DOCTORS REGISTER A KICK. 


is secured and 
then the real 


new business 
on the books, 


New Jersey Medical Society Objects to 
Free Services of Insurance 
Companies. 





The doctors of New Jersey at a meet- 
of the State Medical Society have 
le a vigorous protest at the growing 

custom among insurance companies, 

fraternal societies and others of giv- 
free medical services. Dr. James 

Hunter, Jr., voiced the general senti- 
it by saying: 

“Financially it is 

as to whether the altruistic 
profession are not going too far. 
permitted abuse of the free hos- 
pital treatment, free medical and surgi- 
cal dispensaries by those in authority, 
which, of course, includes those mem- 
bers of our profession serving therein; 
fre medical treatment in connection 
with the medical inspection of schools, 
free medical advice to policyholders 
from medical corps of many of our large 
life insurance companies, lodge and 
contract practice and other evils which 
could not exist without the aid and con- 
nivance of medical men who are daily 
capping these returns to which, as a 
profession, we are justly entitled. Il 
make no reference to the worthy poor, 
but only to the abuse by those well able 
to pay, of the well-known charity of the 
medical world.” 


a serious question 
efforts of 
our 


The 
r} 





MAKING FRIENDS ON THE DEBIT. 


gent who generally makes 
his debit is the agent who 
dress, prompt in calling, 
affable under all circumstances and 
who has the interests of his policy- 
holders at heart, thereby gaining their 
confidence and goodwill. He is often- 
itmes called on for advice along differ- 
ent lines, which he should give con- 
scientiously and to the best of his 
ibility. By studying the characteris- 
tits of the people on his debit he will 
fiud it a great help to him in his col- 
lectiongs as well as in writing business. 
He must be thoroughly familiar with 
the different forms of policies and ex- 
plain them in an explicit and truth- 
ful manner, never belittling any other 
company, and always commanding the 
respect of his policyholders. He should 
be familiar, to a great extent, with the 
financial condition of each family, in 
order that he may know the kind of 
policy to suggest, and should always 
present a policy suitable to their 


The 
friends on 
is neat in 


business 
care of 


serious 
lake 
saveow 
of care. Here’s where the assistant 
anager Can help the agent by get- 
ig acquainted with the new policy- 
hoiders and by properly clinching the 
Lusiness. 

lf, however, he finds that the new 
business cannot pay, he should imme- 
diately report the lapse, thus saving 
the agent arrears, and also creating 
in him the habit of lapsing closely 
This practice will cause agents to write 
better busiess, and thereby secure better 
collections. 

Managers should pay particular at- 
iention to new insurance written as a 
result of straight canvassing. Their 
long experience should enable them to 
give many valuable pointers to agents 
as to the desirable character of the 
business. 

Straigat 
strong, 
in his arguments. 
business have been developed 
traight canvassing, and if a new man 


begins, namely, to 


canvassing 
independent, 


makes an agent 
and resourceful 


that business properly. | 
business necessarily means a lot | 


The best men in the | 
by | 


aspires to reach the top, this is the | 


Way he must take. 


leans. My "experience teaches me | 
that nine out of every ten policies 
written are the kind suggested by the 
agent. Along this line I would like to 
that the agent should consider 
the interest of the applicant first of all, 
as that is another way by which you 
wil gain his goodwill and eventually 
gain financially, as he will recommen 
you to his friends. By respecting the 


Sa) 


| 
| 


| 


ijcas of your policyholders, agreeing 
with them as far as reasonable, yet | 


ever alert to ring in the good points 
of your policies by a little tact, you 
can generally secure the signature on 
the dotted line-—W. McKibben, in The 
Prudential Record. 





STUDY YOUR POLICY. 





Negligence of Assured In Insurance 
Matters the Cause of Most 
Difficulties. 


The indifference and even ignorance 
cf the assured 





indemnify him against loss is the cause 
most of the difficulties between the 
and the agent and the com- 
pauy, Alfred C. Kennedy of 
Omaha, who gives the assured some 
excellent advice on the subject. He 
says: 

“It is my conviction that there is 
nothing for which the average business 
man pays out his good money that he 
knows so little about or seems to care 
little for, more is the pity, 
those agreements known as fire insur- 
ance policies. Many insurers seem to 
rely upon Providence or the lawmakers, 
the companies themselves or the local 


of 
assured 


says 


50 


agent for the soundness, accuracy and | 


protection of an instrument which may 
very often be all that stands betweea 
them and bankruptcy. 

“Rely on no man but yourself for the 
correctness of an agreement so valuable 
as that policy may be to you. Read 
your policy, see that it covers your 
different property for the amount as 
ordered, see that this location is prop- 
erly described, note the special clauses 
that attach to your risk and get deep- 
seated in your brain the conditions that 
you are required to comply with to 
make that policy good when you may 
need it. 

“Very many pay insurance as they do 
taxes, considering it a necessary evil 


in regard to insurance | 
matters and the contracts that should | 





thac | 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 
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and that it is the smart thing to re- 
duce said evil as much as possible, 
and hence cut down the amount car- 
ried. No single item of expense enter- 
ing into the conduct of business is 
more legitimate or should be paid wita 
greater willingness than the amount 
necessary to protect you against bur- 
dcnsome loss by fire. 

“In making application for insurance 
on your property there are two points 
to be considered. First, the amount to 
he carried; second, the responsibility 
tuethods and reputation of the com- 
panies that you may select. Do not 


be led astray by bargain insurance 
or cut rates, but get the best in the 
larket. 

“Insurance is a science, and capital 
alone is not sufficient to make a 
sound and successful company —it 
needs experience, good judgment and 
a constant keeping in touch with the 
Siiuation; it is not only get business, 
but get the right kind of business. 


that com- 


When you find a company 
i of soundness, a 


ines with this sort 
pract 


ice of fairness and liberality in 
the adjustment of losses, you have 


found a good company to tie to.” 
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GETTING A BIG FOCUS. 


Every life insurance man _ should 
read what President William A. Day 
of the Equitable Life has to say after 
returning from a 13,000 mile tour of 
this country. His comments are quoted 
at length in another column. Judge 
Day visited all sections of the country 
but New England; stopped at all points 
of any importance and many out-of- 
the-way spots; talked with bankers, 
merchants, railroad men, agriculturists 

and also laboring men in many lines 
of industry which is just as important. 
Judge Day comes back filled with en- 
thusiasm at the condition of the 
country and the outlook for the pros- 
perity and growth of the nation. It’s 
a great thing to travel 13,000 miles 
among one’s own people and talk with 
them; and it’s a still greater thing to 
be president of a life insurance com- 
pany and in a favorable position to 
work out some of the ideas, to apply 
some of the lessons that must have been 
brought back from that trip. 

Only a very few life insurance men 
will ever have the privilege of traveling 
over thousands of miles and making a 
close personal inspection of the condi- 
tion of the country and the people. To 
make such a trip would undoubtedly 
make each one of us a better life in- 
surance man just as it has made Judge 
Day a better life insurance man. But 
we can do the next best thing; we can 
try to catch the big broad point of 
view, the enthusiasm, the optimism 
and confidence, that is born of a 
knowledge of the limitless possibilities 
for life insurance in this great country. 





THOSE INTERINSURERS. 


The question of the legality of 
business men getting together and 
forming interinsurance organizations is 
evolving itself into a problem of such 
size and importance that some adjudi- 
cation will soon be necessary. The 
volume of insurance protection that is 
involved while this uncertainty con- 
tinues may be a serious matter for 
many business men. Credit, the back 
bone of commerce, rests firmly on in- 
surance protection or the lack of it 
and if there is doubt as to the adequacy 


ef the protection, the credit weakens. 

That is a curious question, that of 
the legality of persons not formally 
engaged in the insurance business, 
entering into agreements to supply the 
protection among themselves. Most 
decisions by the insurance officials or 
State attorneys general that have been 
rendered so far, have construed inter- 
insurance agreements as transacting 
an insurance business without authority: 
It is a nice question. Incidentally it 
reflects the high state of supervision 
maintained over the business of insur- 
ing. Underwriters must soon come to 
realize that there is nothing so vital 
and so far reaching in its influence as 
insurmg the people. 





LOSSES OF CALIFORNIA BANKS. 


From the report of the Protective 
Committee of the California Bankers 
Association offered at the lately held an- 
nual meeting of the organization, it de- 
veloped that in the past fiscal year 110 
banks in the State were defrauded. 
“Of these, 95 members of both the 
American Bankers Association and the 
California Bankers Association sustain- 
ed losses aggregating $18,258, of which 
amount $11,400 was recovered or is in 
process of recovery by members hold- 
ing policies of insurance against loss by 
crime; three banks holding membership 
only in the National association lost 
$410; nine banks holding membership 
only in the State organization lost $271, 
and three banks not holding member- 
ship in either association lost $4,032. 

“Continuing a resume of our 100 cases 
we find them to be properly designated 
as follows: Forgery, 54; raised checks, 
3; 1 bogus certificate of deposit; 33 
cases of swindling by means of bogus 
checks, drafts, ete.; 6 burglaries; 1 
bogus letter of credit; 1 bogus certified 
check and 1 forged bill of lading.” 





The Insurance Digest. 


The current book contains full ab- 
stracts of all the decisions of all the 
courts of Last Resort in the whole 
United States on every kind and char- 
acter of an insurance question that was 
decided during the year that ended on 
the first of November. Not only are all 
the decisions on all classes of insurance 
set out, but with each decision is given 
all the collateral points that had any 
bearing on the insurance question, 60 
that each abstract is really a review of 
the case. 

For the lawyer, the volume is a com- 
prehensive report of all insurance de- 
cisions for the past year, and for the 
insurance man, whether home office of- 
ficial, field representative or local agent, 
it is a compilation that will broaden his 
ability and give him a growing grasp on 
the problems of his work. As for many 
years past, this volume is issued under 
the editorship of Guilford A. Deitch, the 
well-known insurance lawyer. The book 
is bound in buckram, contains 650 pages, 
is carefully indexed and sells for $3.50, 
which includes the express charges. 
The Rough Notes Co., Indianapolis, are 
the publishers, 





Recommend Automobile Sprinklers. 


As a means for reducing the fire haz- 
ard of the New Jersey State Home for 
Girls, at Trenton, N. J., the underwriters 
recommend the installation of auto- 
matic sprinklers, the estimated cost 
thereof being $6,000, 

As the Home is nearly two miles from 
the nearest fire company, it was sug- 
gested that an effort be made to have 
the city establish either a chemical or 
an engine company near the structure. 


10 CLEAN UP AGENTS RANKS 


N. Y. DEMANDS HIGH STANDARD. 


Superintendent Emmet Notifies Li- 
censees That Their Records Must 
Be Clean. 


With every license issued in New 
York to a life insurance man, Superin- 
tendent of Insurance William T. Emmet 
is sending to the applicant a letter set- 
ting forth the standards set by the de- 
partment for licensees and notifying 
them that if they fall short of those 
standards, their license will not be re- 
newed. It is the intention of the de- 
partment that there shall be no part 
timers and only in extraordinary cases 
will authority be given an agent who is 
engaged in other business. The execu- 
tive committee of the Life Underwriters 
Association of New York has endorsed 
the letter of Superintendent Emmet and 
is entirely in accord with the policy of 
the department with which it is co-oper- 
ating to maintain a high standard among 
the life men in New York. Superintend- 
ent Emmet’s letter follows: 

“We are herewith enclosing a license 
to you to do business in this State as a 
life insurance agent for the ensuing 
year. In this connection, however, I 
call your attention to the fact that the 
regular practice of this department is 
only to issue such licenses to men who 
intend devoting their entire time to the 
business of soliciting life insurance. This 
is a rule of the department which is not 
varied from, excepting in cases where 
applications coming from men who pro- 
pose to devote only a portion of their 
time to this business are accompanied 
by the strongest recommendations as to 
competency and trustworthiness, and 
also by some definite assurances to the 
effect that the applicant intends ulti- 
mately to engage exclusively in the 
business of soliciting life insurance, and 
that his application as a part-time man 
is made in order to enable him to with- 
draw gradually from his present occu- 
pation. In all such cases the record cf 
the applicant to whom a license may be 
granted to do business for one year as 
a part-time man will be carefully scru- 
tinized at the end of the year with 
respect both to the volume of business 
iransacted during the year and to the 
manner in which jit has been transacted. 
If it should then appear that the results 
have been such as to indicate either 
that the applicant has not established 
himself sufficiently in the life insurance 
field to warrant the conclusion that he 
can conduct that business exclusively, 
or that there has been any lack of pro- 
fessional knowledge and efficiency in his 
dealings with his clients, the license 
will not be renewed at the end of the 
first year. 

“This department realizes that the 
ranks of life insurance solicitors must, 
from time to time, be recruited from 
men who have previously been other- 
wise engaged, and that it is sometimes 
impracticable to sever the earlier busi- 
ness connections until it has been ascer- 
tained whether the occupation of a life 
insurance solicitor can be exclusively 
embarked on. In the cases of men who 
can establish a strong prima facie case 
as aforesaid, we shall be disposed, by 
the issuance of an experimental license 
for one year, to give the applicant 
every opportunity to make his choice 
definitely. In all such cases, however, 
it must be borne constantly in mind 
that the business of soliciting life insur- 
ance is one which calls for a high 
degree of professional efficiency and 
training, and that in the long run it 
can only be conducted properly by those 
who devote tieir entire time to it. 

“Believing, from your application and 
the accompanying endorsements, that 
you may without injury to the business 
be given an opportunity during the en- 
suing year to demonstrate your trust- 
worthiness and capacity to solicit life 
insurance, and to make this your sole 
occupation, we have decided to issue to 
you the license for one year, which is 





| OF PERSONAL INTEREST 








Henry Evans, president of the Con- 
tinental and of the Fidelity-Phenix In- 
surance companies, was elected first 
vice-president of the Automobile Club of 
America at the recently held annual 
meeting of the organization. An auto- 
mobile enthusiast, Mr, Evans has motor- 


ed over a good section of this country 
and Continental Europe. He may al- 
ways be counted upon to aid in the 
cause of good roads, and his work is 
along lines that produce tangible results. 





Charles G. Smith, secretary of the 
German-American Insurance Company, 
has been made a member of the build- 
ing code committee of the Merchants 
Association of New York. That was 
about as natural a thing as for water to 
run down hill. Mr. Smith has made 
building codes his diversion, avocation 
and even dissipation. He drafted the 
now famous model building code of the 
National Board of Fire Underwriters; 
he is, and as far as we can remember 
always has been, chairman of the build- 
ing code committee. When a civic or- 
ganization anywhere wants to hear 
some local betterment high-brow stuff, 
they invite Charles G. Smith, and he 
talks building codes; in fact, the jealous 
ones, who lack the concentration to 
have a hobby, say that Mr. Smith re 
sembles the several sections of a model 
building code; which isn’t so bad, when 
some of those same jealous ones both 
look and smell like a Rains Law hotel. 
Just now, when New York is all worked 
wp over the attempts of the politicians 
to revise the building code, we can all 
be thankful for Charles G. Smith. They 
can’t argue with him about building 
codes; it would be like differing with 
the United States Supreme Court. If 
Mr. Smith gets half a chance, we will 
all know what a building code is. The 
ladies will wear building code gowns, 
we will eat lobster a la building code, 
and the entrancing, if risque, steps of 
the “‘turkey trot” will give way to the 
“building code.” 


John W. DuFour, home office cashier 
of the Northwestern Mutual Life, who 
died recently at Los Angeles, exhibited 
in his life and service to the life insur- 
ance business that fine persistence and 
loyalty which, although usually little ap- 
preciated by the outside world, is one of 
the things that makes possible the 
smooth working and highly systematic 
development of a great institution like an 
insurance company. The late Mr. DuFour 
had been in the service of the North- 
western Mutual Life since 1864 and was 
its oldest employe. For many years he 
held the post of home office cashier, 
which alone is sufficient tribute to the 
man’s character and ability. 

It will be sad news to the surety 
underwriting world to learn of the 
death of John R. Scott, at Oakland, Cal., 
some days ago. Nine years ago Mr. 
Scott entered the service of the Title 
Guaranty and Surety Company of 
Scranton, shortly thereafter becoming 
its superintendent of agencies. As such 
he traveled widely throughout the 
country, appointing and _ instructing 
agents. Because of ill health he re- 
signed his office connection in 1906, 
and accepted the resident management 
of the Company for Washington and 
Oregon. 

Mr. Scott was a kindly gentleman and 
was popular alike with the field force 
and his head office associates. 


herewith enclosed. Your attention is 
called, however, to the contents of this 
letter so thai, if at the end of the year, 
the record of your work falls short in 
any particular from the standards above 
set forth, you may know that your li- 
cense will not be renewed.” 














ao = «<« =| — & 


42-270 


a | @& J 

















June 13, 1912. 


THE SE Ee UNDERWRITER 








_FIRE INSURANCE DEPARTMENT _ 








QUTSIDE COMPANIES ANXIOUS 


GETTING IN UNDER AGREEMENT. 
Many Expected to Join Western Bodies 
Before July 1—Buffalo Companies 
in Bureau. 


It is expected that before the co-oper- 
ation agreement between the Westero 
Union and the Western Insurance Bu- 
reau goes into effect on July 1, there 
will be a considerable number of com- 
panies Which are at present not affiliat- 
ed with either organization, come in un- 
der the terms of the agreement. Ths 
general opinion is that the “outsiders” 
will be under a distinet disadvantage 
when the agreement becomes operative. 
Two companies, the Buffalo German 
and the Buffalo Commercial, have al- 
ready applied for admission to the West- 
ern Insurance Bureau. 

E. G. Halle, chairman of the Western 
Insurance Bureau, and M, A. Scholbe, 
its manager, made a trip to Ohio and 
New York last week, as a result of 
which applications for membership have 
been received from the Buffalo German 
and the Buffalo Commercial of New 
York. Tentative applications have beeu 
received from several Ohio companies, 
which will be passed upon at meetings 
of their directors Tuesday, when formal 
applications are expected. Mr. Halle 
counts wpon receiving the applications 
of at least a half dozen more companies 
before the end of the month. 

The heads of the Union and the Bu- 
reau will issue their circular letters, ex- 
plaining the co-operation agreement, 
during the week. Chairman Halle of 
the Bureau goes into the general under- 
writing situation at length in his state 
ment and points out the importance and 
necessity of the new arrangement. He 
makes it plain that the Connecticut, the 
Glens Falls, the County and other com- 
panies which may join the Union after 
April 6 will be compelled to withdraw 
from Bureau agencies within the year 
allowed them by the Union and leave 
their business undisturbed. 





STILL A MYSTERY. 


identity of Prospective Purchasers of 
Williamsburgh City Fire Remains 
Undisclosed. 


Mystery deep and unpenetrable still 
shrouds the probable change in control 
of the Williamsburgh City Fire of 
Brooklyn, and the Company’s manage- 
ment is as profoundly ignorant as to 
the identity of the prospective new own- 
ers as is the rawest placer “on the 
street.” 

It does not appear that control of the 
institution has yet changed hands, the 
deal being contingent upon the results 











OPPOSE SUBWAY INCREASES. extent to which fires of an incendiary 
ta origin has grown is alarming. Of the 
a Insurance Department Investigating ‘ - a oe “ 7" ee “y ingen anyp: - 
disclosed by an examination of the Com- Charges Resulting from New cemaiiaaies leah eal po ges ote i 
yany’s affairs. York Excavations. adie , en wees 
Two accountants appeared at the of- — --—- The new Bureau will stizate all 
fice of the Williamsburgh City on Mon- The excavations in several sections fires of a suspicious nature and devote 
day, and are now busily at work upon of New York for new subways has every energy to bring about conviction ' 
its records. Once their report be filed caysed an increase in fire insurance Onl n this 1y does the district attor- 
it is assumed the prospective purchasers rates to cover the additional hazard due ney believe that the evil can be checked 
will either take up the stock now on ito the temporary wooden structure The Bureau will also investigate and 
deposit for their account with a Brook- work at intervals along the line. Th eek to enforce the new regulations gov- 
lyn bank, or forfeit the $10,000 put up property owners are protesting against erning public buildings and _ private 
as an earnest of good faith. this, and the insurance department is house as well as the enforcement of 
Meantime the Company’s manage- now investigating the justness of these the ordinances prohibiting smoking in 
ment is greatly embarrassed by the na- charges and to see whether all classes factory building 
tural inquiry of the agency force as to of risks along the lines of the work Vhile the district attorney places the 
its future, a question that cannot be an- will be affected without discrimination. number of incendia fires at. 25 pe 
swered with any degree of definiteness. The department has no power to act t., Judge Swann s recenily he be 
As a result some of the representatives unless discrimination as between risks lieved a majo we ) 1 origin 
iiave practically ceased doing business in the same class of substantially the It is my private opinion that the ma 
‘or the institution, while others are same hazards is proven. rity OF fl 1 this city are endiary 
writing very guardedly. John W. Griggs, counsel of th ' A us we Cannot prove it, 
Altiiough the prospective new owners Merchants Association, has given an : no Wi I th 
uppreciate the injury that must accrue opinion to the effect that the city will y for a small consideration—1 reco] 
to the Company’s plant through their not be liable for damages on account ALO p2: can have h house 
present policy, they positively decline of the extra premium to be exacted , ol re ' 
to announce their identity until the ex- by the fire insurance companies on 
amination underway shall have been buildings along the line of the new sub- INVESTIGATE BROKERS LIST. ; 
concluded, and the deal actually con- ways. Already the agents of the Astor ' 
summated. estate have made complaint to the . — a ‘as : rs 
Meantime speculation as to who the New York insurance d saaiaie nt against 7 c on ee warts Clean-Up 
new vwners are continues, the prevail- the ruling of the New York Fire In ae a Licensees Not 
ing belief being that the future of the surance Exchange that increased rates ” ages 
Williamsburgh City will either rest with will be collected, unless buldings are | BR ra eN 
the managerial firm of Crum and For- cut off from the part opened by the wp ie t Ne Yo 
ster, J. S. Frelinghuysen, or interests excavation by specified fireproof con- jy¢ soe net fh cxeci rt - — “- 
associated with the latter. struction. Fike Gale ake aioe The 
This includes a four-inch reinforced mem : e asked to go over the lis 
BOSTON PLAN SETTLED. concrete wall or a six-inch hollow tile « illy and report to the Association’ 
nen wall faced with cement, plaster or metal srievance co! tt on all 1 on th 
Boston Board and Eastern Union Com- /!n case of non-fireproof buildings, thers hoa not, under the law, « iged : 
mittee Agree Upon Method of must also be a _ reinforced concrete principally in the insurance busines 
Handling Business. ceiling. rhe will be reported to the 
ee The extra charge will be impx i i utio lreau of epartment 
The plan for regulating business in where only sidewalk vaul ‘ brok ) iints are fou o e well 
the Metropolitan District of Boston, into, unless the subway work ep- | of ral broker 
which has been under consideration for arated from the building by m at close of th 
some time, was settled at a meeting of pierced wall H il » has been 
the Boston Board on Tuesday. Tne Work has commenced on ! of th ration bu 
plan, which is very voluminous and ex- subway on Lexington avemt id i » re ym Alba 
haustive, was ratified by the Boston about to open up along. secti oO ) J J. Hos mn 
Eastern Union Conmittee as well. Broadway. Builders’ risk rates are to 5 
The plan deals with the handiing cf be imposed by the exchange upon both 
business in Boston and other twenty- *hored-up buildings and those in which ese mseiem as 
seven cities comprising the Metropolitan the basement and sub-ba I ul ENTERING NEW VORK STATE. 
District. At the meeting last week it pierced. 
was voted that no person be appointed _ _ — Chicago Inter-Insurance Concern and 
a sub-agent who did not hold a State Boston Mutual Take Advantage 
broker’s license. Methods of reporting Wie TOGNy PeUee. of New Law. ’ 
suburban business were also considered a 
and the jurisdiction of the stamp clerk New York District Attorney to Establish 7 ' re . . 
discussed. Bureau—25 Per Cent. of Fires phe Underwriters ix oe Val 
Are Incendiary. x “Ai na fax. ses 
Nord-Deutsche Changes at Baltimore. ne nt of , hh ~ % e : " 
a District Attorney Whitman of New ro el | se 
The Baltimore, Md., agency of the York has created a Fire Pre n B oO t = 
Nord-Deutsche Insurance Company of reau in connection with his office fo Vike ve | - ‘ = ry 
Hamburg, is transferred from Baldwin the purpose of fighting firebug It oO le a of | lo 
and Frick to Harry M. Wolf, operating in charge of J. Robert Rubin, one of his ter-il rers of o State . 
as M. Wolf and Son. assistants, and will co-operate with the I et has also ad 
% Fire Prevention Bureau recently estah- mitt the Arkwright Mutual Fir In 
Juvenal and Atkinson have been lishe 1 under the supervision of Commis t ( f Bos o transact 1s 
given the Baltimore agency of the Fire- sioner Johnson. State as a! it ial fi ‘ n 
men’s Underwriters Agency. District Attorney Whitma i he ( i itt si 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by had 
office in Liverpool 





Surplus, 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 











U.S. Gash Assets, Dec. 31, 1910 $13,784,520.57 
4,48 1,988.60 
3,239,491.00 
1,427,290.00 
1,051,543.00 
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WILL FIGHT INTERINSURERS 


VIRGINIA MAY BAR CONCERNS. 








Insurance Commissioner Button Claims 
Business Corporations Can’t Form 
Co-Operatives. 





Insurance Commissioner Joseph But- 
ton of Virginia is taking a decided 
stand against all interinsurers and has 
asked the State Corporation Commis- 
sion for a ruling as to the legality of the 
business corporations of the State be- 
coming parties to interinsurance agree- 
ments. Not only are they prohibited from 
soliciting business, but if Commissioner 
Button has his way, the business people 
of Virginia will be open to prosecution 
if they enter into any agreements or 
co-operative plans the purpose of which 
is to supply insurance. 

The point now made by Colonel 
Button is that Virginia corporations, 
empowered to do hardware business, 
or dry goods business, or any other 
variety, are not authorized to enter the 
insurance field and exceed their cor- 
porate powers when they do so. Should 
the Corporation Commission agree, it 
would seem that Virginia corporations 
would be barred from going into inter- 
insurance combinations. The objection 
made to interinsurance is that its pro- 
motors in no way comply with the in- 
surance laws; do not report to the 
official departments; do not pay the 
license taxes, and do not permit ex- 
amination of their books, leaving the 
public without protecticn against bad 
associations of the kind. 

An inspector for subscribers- of 
Individual Underwriters and of New 
York Reciprocal Underwriters is said 
to have been soliciting business in 
Richmond within the past few days. A 
detective is after him, and it is the 
intention of the Insurance Commis- 
sioner to prosecute him if he is caught. 





COMPANY RECOVERS FOR LOSS. 





Contractor Held Liable for Sparks 
Which Caused Fire—Based on 
Negligence. 





The Western Assurance Co. has just 
won an interesting case in the courts 
at Montreal in which a contractor was 
held liable for the amount of a fire 
loss, due it was claimed to sparks from 
locomotives used in construction work. 
The Company paid a loss of $875 to 
the Verdun Asylum for the Insane for 
the burning of some outbuildings and 
the court held that the contractor, 
Angus Robertson, was guilty of negli- 
gence and ordered to pay the claim. 





AFFECTS JULY ACCOUNTS. 





Co-operative Agreement is Made to 
Apply Expenses on Next Monthly 
Statements. 





According to advices from Chicago, 
the fire insurance companies are noti- 
fying their special and local agents 
that accounts current for July and 
subsequent months must be rendered 
in accordance with the agency expense 
provisions of the new co-operation 
agreement of the Western Union and 
the Western Insurance Bureau. . Ex- 
penses of agencies other than com- 
missions are to be limited to the pay- 
ment of not exceeding 5 cents per daily 
report for postage and to exchange 
actually paid. Members may include 
maps in their supplies to agents, or 
may unite in the purchase of a common 
map for an agent and in paying for 
its corrections. 

These payments must be based upon 
the premiums of the agency on a pro 
rata basis. No allowance is to be made 
to agents, relatives or employes for 
advertising, calendars, signs or office 
equipment, and no allowance, except 
actual expenses, shall be made to an 
ogent for adjusting a loss under a 
policy issued at his agency, Agents’ 


balances must be remitted within 45 
days from the close of the month in 
which the business was written. 

The field men are being reminded of 
the rule providing that all field organi- 
zations of the union and bureau com- 
panies shall co-operate for the purpose 
ot carrying out the agreement. 








PROGRAM PREPARED. 





Subjects of General Interest to be Con- 
sidered at Annual Convention of 
New York Association. 





The program for the thirteenth an- 
nual convention of the New York State 
Association ef Local Fire Insurance 
Agents to be held at the Onondaga Ho- 
tel, Syracuse, on the 19th and 20th 
inst. has been prepared and is as fol- 
lows: 

Wednesday 2 p. m. 

Greeting, R. S. Bowen; president Syra- 
cuse Association of Local Fire Insur- 
ance Agents. 

Address of welcome, Hon. Edward 
Schoeneck, Mayor of Syracuse. 

Response, John A. Murphy, Buffalo. 

Annual address, President L. G. Mor- 
gan, Buffalo. 

Report of secretary and treasurer, C. 
©. MeNitt, Norwich. 

Report of committees, Executive, 
Grievance, Legislative, Constitution and 
By-Laws. 

Address, H. H. Putnam, Boston, Mass., 
secretary National Association of Local 
Fire Ins. Agents. 

Address, “Fraternal Insurance,” W. 
E. Richards, Utica. 

General business. 

Wednesday, 7:30 p. m., banquet at 
Hotel Onondaga to visiting local agents. 
Dr. A. C. Fulton. Syracuse; P. D. Kier- 
nan, Albany; Mr. J. B. Knox, Hartford, 
Conn., and Mr. J. H. Southgate of Dur- 
ham, N. C., will speak. 

Thursday 9:30 a. m. 

Address, “The Future,” R. S. Paviour, 
Rochester. 

Address, “Some Phases of Rate Mak- 
ing In 1912,” R. G. Potter, secretary 
Underwriters Association, Syracuse. 

Reports of Committees. 

General Discussion. 

Election of Officers and Delegates to 
National Convention. 

Remarks, J. H. Southgate, president 
National Association. 

Thursday after the morning session 
the Syracuse agents will give a lunch- 
eon at the Onondaga to the delegates. 
Thursday afternoon the Syracuse Fire 
Department will have their annual in- 
spection and give a demonstration after 
which an automobile ride will be given 
those who wish to see the city. 

Syracuse Convention Committee, 
Glenn H. Johnson, chairman; F. V. 
Bruns, A. T. Armstrong, L. F. Lighton, 
Jacob Stephens, A. W. Haight. 





“ADMIRAL” H. P. GRAY DEAD. 





Once Widely Known Fire Underwriter 
Passes Away at Riverside, 
California. 





Death came to Howard P. Gray, a 
once widely known fire underwriter, at 
his home at Riverside, Cal., on Satur- 
day last. 

“Admiral” Gray was a vigorous per- 
sonality and had many warm friends in 
the business. His appointment as West- 
ern manager of the Hanover Fire 9c- 
curred in 1893, later being elected vice- 
president of the Company as well. After 
seven years’ connection with the New 
York company he joined the managerial 
staff of the Western Union, but only for 
a brief period. Going first to Florida, 
he subsequently located in Southern 
California, embarking in the fruit busi- 
ness. 





The Lackawanna Insurance Company 
is forming on the mutual plan at Scran- 
ton, Pa. It is intended to write farm 
business principally. 











Surplus Lines 


business through our office. 


and amounts they carry. 


your interest. 


New York Office, 19 Cedar St. 


London Lloyds 


Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single 
risk in seventeen (17) syndicates composed of 116 guaranteed 
names of London Lloyds Underwriters that accept American fire 
Immediate binders given; 10% 
commission paid. If you are short of insurance send us full 
information, including list of the principal represented companies 


We invite your patronage and promise careful attention to 


MARSH & PMcLENNAN 


Chicago Office, 159 La Salle St. 








LOGUE BROTHERS & CO. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CoO. 
VIRGINIA FIRE & MARINE INSURANCE CoO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO. FARMERS INSURANCE CO. 








HUGH T. POWELL, Macon 


MACON, 


ATLANTIC NATIONAL 


FIRE INSURANCE CO. 
GEORGIA 
JOHN J. McKAY, Sec’y and Manager 
A Conservative Company of Character and Permanency 
SPECIAL AGENTS 


GEO. W. GANTT, Jr., Macon 


W. S. WILKINSON, Gen'l Agt., Rocky Mount, N.C. 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


MORRIS L, DUNCAN, U. S. Manager 











“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85,000,000 
Losses Paid in U. S. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 








TWO HUNDRED AND THIRD YEAR 
SON 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 








PERCY B. DUTTON, .. 
NEW YORK STATE DEPARTMENT 


-. Rochester, N. Y° 





Humboldt Fire Insurance Co. of Pittsburgh, Pa. 
Teutonia Fire Insurance Co. of Pittsburgh, Pa. 








an agency—if you can. 





THE COMMERCIAL FIRE, of Washington, D. C., 


is 22 years old and is going to be a good many more 
years older. Its record is as clean as a hound’s tooth. Get 
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EDUCATION FOR THE MASSES, &c. 
(Continued from page 1] .) 


again: High cost, smart settlements, 
and alliance with finance. Of the latter 
we do not hear so much since the New 
York investigation of 1905; and the 
time may come when, through safe in- 
yestments where the insurance is 
written, insurance will not again be 
dubbed a feeder of finance. 

“But, of the other two, there is still 
much complaint. The insurance adjust- 
er may be as just as the home office 
thinks him; but the average man knows 
him as a corporation’s claim agent and 
judges his settlements accordingly; 
while, in every field where the masses 
yaust buy insurance, the complaint 
against high premiums is general and 
strident. Does it not follow, therefore, 
that, if the public’s need of education 
is to be met, that the public must be 
promptly and fully informed as to 
rates, as to settlements and as to com- 
pany finance? 

“Or, to approach our problem from 
a different angle, the various fields of 
insurance need the services of insur- 





ance teachers in the following order: 
“The marine field—very little. It 
deals with but a few, in large, not 


small, amounts; just in proportion as 
its hazards are great, so is the average 
ir while cen- 
turies of honorable dealing have lifted 
its adjustments above the probability 
of complaint. Marine insurance thus 
faces no storms save the abnormai 
hazards of the elements with which it 
A plen for popular insurance 
education May pass it by. 

“Not so with life insurance. Yet, 
here, the need is, rather, to overcome 
prejudice than actually to educate. Its 
cost—the whole term of the contract 
considered—is not high, though there 
are some signs of discontent with the 
large initial commission paid the mié- 
djeman, and this may call for educa- 





deals. 


lien or reduction a little later. Settlo- 
ments are now quite uniformly just 
anil, did not the publre remember but 


well the syndicates and scheming 
exposed a few years ago, life insurance 
would have little to do as an educator. 
It is significant that, in spite of this, 
life insurance was first in the field of 
popular education and is already doing 
most intelligent work. 


‘But, marine and life insurance 
aside, the need of popular insurance 
education increases as we pass from 
field to field. 


Some Branches Disorganized. 

“Through its fire prevention associa 
tions, its laboratories, its preachments 
on the fire waste, its active co-operation 
with State fire marshals—to say nothing 
about the new courses in the public 
schools of some States—fire insurance 
has already aroused a great interest in 
fire prevention. Yet the men of this 
field must still do a mighty lot of teach- 
ing ere that field is at peace with the 
public. Its insured are numbered by the 
millions, its units co-operate together in 
forms that resemble the hated trusts, 
and the cry is abroad that its rates must 
come down. Fire insurance should, 
therefore, educate and be fair with the 
People in this matter of rates, or, in 
their present temper, the people will 
follow their noses, rather than their 
noddles, and undertake, themselves, the 
fixing of rates. 

“Casualty insurance is 
eager, but disorganized. 
policies widely. ‘Its 
often criticised. Its rates are—or, per- 
haps, better, have been—safely high. 
Of late, it has been buffeted about in 
the whirlwind of workmen’s compensa- 
tion. Yet, somehow, casualty insurance 
seems to be just twirling its thumbs and 
waiting for the storm to break. Indeed, 
it is a question whether the storm has 
not sofar broken that, save in individual 
cases, Where surpluses are large or em- 
Ployers’ liability risks nil, even a thor- 
ouchgoing educational campaign will not 
how avail. 

“Still worse are the conditions in the 


young and 
It, too, sells its 
adjustments are 


industrial health and accident field, with 
its millions of small policyholders, its 
claimed high cost, and its adjustments 
that too often do not suit. Indeed, re- 
cent exposures suggest that this field 
of insurance must soon mend its ways— 
either by teaching its masses of policy- 
holders that its rates and settlements 
are just, or, what is possible, by making 
them just—or this poor man’s insurance 
will, in the not distant future, be done 
by the State. 





Where Education is Needed. 


“Where, then, in the fields of insur- | 
ance, must this duty of telling the peo- | 
ple be performed? Everywhere—save, | 
perhaps, in the marine field—but: First, | 
and with greatest emphasis, in the in-| 
dustrial health and accident field; sec-| 
ond, and not far behind, in the casualty | 
—particularly the employers’ liability— | 
field; third, and, because of its better | 
organization, some distance away, in the | 
fire field; and, then, fourth, after a long 
jump, in the life field—both ordinary 
and industrial. So much in answer to 
the query: Where is popular insurance 
education most needed? 


“Then, how shall the public best be 
instructed in insurance truth? Clearly, 
again, by the kindergarten, rather than 
the university, method; by tracts, rather 
than by treaties. Such books as Huil- 
nut’s Studies in Practical Life Insurance 
and Brown’s Book of Life Insurance 
Economics are all very well for the life 
agent or the company officer or em- 
ploye; but what average man would 
read, much less get any impression save 
of cryptic mystery from them? The 
brain—the grey matter—is there for the 
student, but what of that vital function 
of the body economic, the circulation? 
The work of the newspaper cannot be 
performed by the reference library. 


“If the kindergarten rightly suggests 
the method, the public should have its 
blocks and its games. As already stated, 
the public’s chief interest just now is 
in the cost of insurance. The public 
pays so much a thousand for its in- 
demnity. How much of what it pays 
goes out in losses, how much to middle- 
men, how much in management, how 
much is held in reserve, and how much 
is profit on the investment? I’ve seen 
underwriters all but gag when these 
simple things were asked, the questioner 
merely wishing to learn where economic 
losses or just profits might be. Now, 
ithe truth is that, with few exceptions, 
insurance profits are not large, consider- 
ing the risks assumed. Why not prove 
it, satisfy a skeptical public and have 
more peace? 


How It May be Done. 


“How prove it? There is but one sure 
way—the simple truth, on blocks, not in 
books, that the insurance child may 
learn while he plays. Let me illustrate: 
In a recent address, the president of the 
National Board of Fire Underwriters 
stated: 


“*The underwriting profit for 1911 of 
180 joint stock fire insurance companies 
reporting to the New York Insurance 
Department averaged .66 per cent. of 
the net written premiums.’ 


“And, after showing that part of the 
time during the past twenty years these 
companies have done business at an 
underwriting loss, concluded therefrom 
that: 


“*The fire insurance octopus disap- 
pears, or exists only in the imagination.’ 

“Has it disappeared? I think not. 
Does it exist only in the imagination? 
Perhaps; but a public’s imagination 
amounts often to popular conviction. 
Do such statements, even when sup- 
ported—as in this case—by elaborate 
statistical data, prove the case or satisfy 
the doubter? Not at all. The profit on 
the investment, not the profit on the 
premium, is the point at issve between 
the companies and the people. Not that, 
on this issue, a good case may not be 
made by corporate insurance; it was 
made for the fire companies by the Mer- 
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FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


P. L. Hoadley, President 


F. Hoadley, Asst. Sec’y. 


$1,000,000.00 
5,081,886.03 
300,000.00 
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$9,344,434.55 


C. W. Bailey, Seo’y- 


























ritt Committee. But our inquisitive 
youngster wants to know how much of 
his premium goes to pay for proprietor- 
ship, how much he contributes of his 
property to the property of others—the | 
stockholders and the management—for | 
the service rendered. He may be wrong 
and illogical in this—I will not say that 
he is not. But why not tell him the} 
whole truth and in a way to visualize 
the facts? 
“A great life insurance company once 
did this. It prepared and distributed 
widely aluminum discs, about the size 
of a dollar, on which, in marked off 
sectors, was indicated where the cents 
of every dollar of its premium income in| 
the previous year had gone. That com- 
pany grasped the need of kindergarten | 
methods and gave the facts to its great | 
public in the simplest and a most at-| 
tractive way. | 
Broad Education Needed. | 
| 

| 


“Now, the kindergarten must be 4} 
large one, or nothing substantial will 
result. The children are all the people 
who insure; that is, all the people in 
this great land of ours. Means to reach 
them, many of them, most of them, if 
possible, is a large, perhaps the largest, 


factor in the problem. Again, let me 
iilustrate: 
“The most valuable text book, 


whether for insurance kindergartners 
or insurance grown-ups in the fire 
field, is Prof. Whitney’s Part II in the 
Merritt Report. It came from a com- 
mittee representing the people and, | 
presumptively, having the confidence | 
of the people. It included a number of | 
short chapters on such subjects as | 
‘Ceneral Notions,’ ‘Ratings,’ ‘Earnings | 
of Fire Insurance Companies,’ ‘Com | 
missions,’ ‘Expenses,’ which quite em- | 

| 

| 

| 


phatically demonstrated with fire in- 
surance has been asserting for years. 
It was a convincing rejoinder to the 
charge that the octopus of William— 
not Wall—Street had the American in- 
surer in its strangling grasp. Whaz | 
happened? Did fire insurance circulate | 
it? Just a little. Did fire insurance 
clip out those chapters and print them 
for wide public distribution? No. Did 
fire insurance spread this official ver- 
dict in the columns of the press—yes, 
at advertising rates? Not at all. It 
read, it patted itself on its back, and 
then bowed out of its office door the 
sreatest opportunity for educational 
publicity it had ever had; and the news- 
papers kept on pounding away, and the 
levislators continued to talk of and to 
pass valued policy laws and to agitate 
raie-making proposals. There had been 
no circulation. 

“On the other hand, the most effective 
piece of insurance educational work in 
recent years has been done in the 
much-harassed casualty field—and that, 
too, by an individual. It so happened 
that, late last fall, he—the president 
of a casualty company—was called up- 
on to prepare an address on the pro- 
posal that the State assume the risks 
of work accidents, in other words, on | 

| 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1912 
Cash Capital..... $1,000,000.00 
ae . 6,852,645.96 
Net Surplus .. 2,289,631.94 
Surplus for Policy 


BD oo seses 3,289,631.94 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 

Cash Capital - - $1,000,000.00 
Cash Assets . - 4,820,678.00 

Cash Surplus to Policy 
Holders - - - 2,288,079.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER an absolute as- 








surance of the security of its police 


5 
R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON - Asst. Sec'y 
JAMES W. HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 
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INSURANCE CO. 
NASHVILLE, TENN. 
ees $200,000.00 


CAPITAL - 
NET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 
Cc. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 
OPERATING IN 
Pennsylvania, Ohio, Maryland, Virginia, West 
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State workmen’s compensation insur- 
anee. The address was straight for- 
ward in style and comprehensive in 
ype. It was ‘heartily applauded wher 
delivered. But that was not all. Two 
hundred thousand copies were printed 
and sent to every public. officer 
50,000 or more—to every insurance 
agent, and to every newspaper, big 
and little, in the United States; and, 
after six months, that address is still 
discussed and still in demand. Indeed, 
from a rather closé touch with the 
workmen’s compensation movement, I 
can testify that that single address, 
with the follow-up corespondence whic 
sueceeded it, has been more potent in 
checking the tendency toward State in- 


ability than all 


It was circu- 


surance of employers’ li 


other agencies combined, 
lated: it was followed up; enquiries 
wele answered; debates by mail joined 
in. This is practical insurance educa- 
tion in the concrete—simple truth, 
clearly stated, widely circulated and 
followed up. When will some fire in- 
rance executives do iikewise? So 
n h, by way of illustration, in answer 
to the question How is- popular in 
surance education to be accomplished? 
Making It All Plain. 

“This is neither the time nor the 
place to block out the details for such 
a movement. Money is needed—lots of 
it. Brains and enthusiasm—of many 
men, all over the country—also. Exist- 
ing agencies within the insurance circle 

the underwriters associations of all 
sorts and insurance institutes like this 

the press columns—fer a considera- 
tion, of course—have you ever thought 


how potent t ward reducing early preju- 


dices and securing fair laws regulating 


the use of automobiles were the large 
appropriations of the manufacturers of 
that commodity for legitimate advertis- 
ing?—civie organizations interested in 
the public welfare and a square deal 
‘he vide-spread publie playground 
movement cost its originator, the Sage 
Foundation, but a very little; the 
schools; popular lectures; public ex- 
hibits; in shorr, all the methods of a 
campaign thro are which the people 
the oters, not their representatives 
may be reached and informed; some, 
nay, all, of those methods are available. 
But hatever done, how so small 
or so great the campaign, it should be 
hoth right and downright as to facts 
ind in methods all questions answered, 
nothing concealed, whether in the past 
or in the present, and, above all things, 
a full recognition of the patent truth 
that, in insurance matters, the people of 
the United States, somehow, all come 
from Missouri, and must be shown. 

“A pl big program. say you? It 
s. But what is the alternative? In fire 
insurance, state made rates, from which 
tate insurance is but a step; in life 
nsurance, increased taxation, surely, 
and, because of the asserted ease with 
vhich it may be done, perhaps, in the 
end, state life insurance; in casualty 
insurance, at least in employers’ lia- 
nility and industrial health and acci- 
dent, state insurance at one jump. 
Meanwhile, in all fields, there will con- 
tinue the ever pressing danger of public 
investigations, which—whether merited, 
as was that in New York in 1905, or not 
merited, as in some where high rates 
alone were the cause—are accompanied 
by shock and followed by prejudice or 
disaster. Will insurance, in these times, 
vhen its State, rather than interstate, 


tharacter alone it from con- 
gressional investigating committees, and 
hen the weather vane of our political 
economy holds steadily toward State so- 
wake up, get to work and go 
people? 


protects 


cialism 
the 
Service the Test of the Future. 
“My guess is that it will not; at least, 
t yet. Already divided into fields of 
mercial activity by fences 
business-seeking com- 
not unwilling 
field where 
the work. 


10 
ssumed com 
high and strong, 
panies of one sort may be 
tc let the companies of the 
the danger is imminent do 
Even in the same 


field, business jealous- 


prevent that cohesion neces- 
‘Get busi- 


1es 
sary to 


may 
a general movement. 
ness, get business, get business,’ shouts 
imsurance, and, in the clamor of the 
conflict, is unmindful of the storm just 
peginning to rumble. This was the mis- 
take of life insurance before 1905. It 
should not be the mistake of insurance 
as a corporate system now. 
“Banking—finance—realizes the dan- 


zer. It, too, is divided into fields, but 
they cohere. It too, is struggling for 
business—deposits, not pelicies—but the 


struggle is now becoming 
not primary, 
Politically speaking, 
the United States is progressive—I had 
almost said radical, 
istic. The vital issue 
him that hath not and him that hath, 
but, rather, concerning the service ren- 
dered by existing agencies of service. 
Banking is awake and at work. It has 
its National Citizens League, represent- 
ng the system, organizing or organized 
*n each State, telling the people the 
facts, creating sentiment and sowing 
the seeds of conviction. Insurance 
needs the same thing. Not several, 
more or less active, legislative bureaus 
in its different fields, called by names 
which, like the bankers’ league just 
mentioned, do not tell the truth; but, 
me big, frankly named, broadly repre- 
sentative and everywhere active institu- 
tion devoted to popular insurance 
cation.” 


is not between 





MEXICO BARS RIOT POLICIES. 


Government Declares Illegal Contracts 
Issued by Lloyd’s Representative 
in Republic. 

The Secretary of State of the Repub- 
lic of Mexico has issued the following 
notice: “The Secretary of the Treasury, 
in accordance with article 17 of the law 
of December 10, 1892, has ordered the 
suspension as illegal and void of the in- 
ance operations against and 
damage arising from war, popular com- 
motion, revolution and _ insurrection, 
etc., done by a group of insurers styled 
Lloyds of London and represented in 
this republic by William B. Woodrow, 
which brought to the knowledge of 
the public for the consequent effects.” 


MAY’S LOSS OVER $21,000,000. 





sur loss 


is 


Record of Fire Losses Since January | 


1 Amounts To $118,314,300— 


Loss Excessive. 

The losses by fire in the United 
states and Canada during the month 
of May, as compiled from the éare- 
fully kept records of The Journal of 
Commerce, reach a total of $21,013,950, | 


as $21,422,000 
year. The 
this year, 
as against $108,999,800 for 
the first five months of 1911. During 
May there were 
a loss of $10,000 or over. 


compared with 
same month fast 
since January 1, 

118,314,300, 


in the 


losses 


| 
FIRE MARSHAL’S POWERS BROAD. | 


Attorney-General of New York Says His | 


Authority Supersedes Local 
Officials. 

Attorney-General Carmody of 
York has rendered an opinion regarding 
the powers of the State fire marshal. 
He holds that State Fire Marshal 
Ahearn’s jurisdiction outside 
York city supersedes the 


and that hi 
State 


powers are superior 
commissioners of labor and 
cation in regard to the construction 
fire escapes for factories, schools 
hotels. 

The attorney-general 
the duty of inspec 
upon the fire mar 


and 


also holds that 
ting boilers devolves 
shal. 





has been 
Mississippi 
Company. 


seard 
agent in 
Insurance 


LB 
special 
Aetna 


appointed 
for the 





secondary, | 
to the threatening danger. | 
the citizenship of| 


yes, almost social- | 


edu- | 


aggregate | 


282 fires, each causing | 


New | 


of New} 
jurisdiction | 
given local officials through ordinances | 
to the | 
edi- | 
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THE NORTH RIVER 
INSURANCE CO. 


TOTAL ASSETS DEC. 31, 1911 
$2,389,805.24 





CRUM & FORSTER 


GENERAL AGENTS 


NORTH RIVER INSURANCE CO. BUILDING 
> 7 J , ASSETS 
OF NEW YORK stirs 
95-97-99 William Street, N. Y. City co ~ Ins. ¢ be - $1,149,468 
wsau FiresInsurance Co., Ine. 1852 840,58 
United States Fire Ins. ¢ Inc. 1824 1,( 
INCORPORATED 1822 Dutehess Fire Ins, Co., Ine. 1906 ae 
Where not k represented 


FOR NEW YORK ciITY 
AACHEN & MUNICH FIRE INS. CO. 
ALLEMANNIA FIRE INS. CO 
JEFFERSON FIRE INS. 


co. 








TATE OF NEW JERSEY (Chartered 1811) 


NEWARK, N. J. 





THE ——s FIRE INSURANCE COMPANY CHARTERED BY THE 


NEWARK FIRE INSURANCE CO.) | 





Is Cc cca grins evn ghee saeeenaee .-$1,876,593.29 
ES ~. sn vice edakuieosaracavassxeanon 500,000.00 
SURPLUS TO POLICYHOLDERS..... . $1,359,881.30 ' 





Company is not now represented 
EDGAR J. HAYNES, Jr., Pres. 


Responsible Agents wanted in Cities and Towns where 


THOMAS L. FARQUHAR, Secy. 








| CHICAGO 





Calumet Insurance Company 








| 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
aLLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 





HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 


WESTERN RESERVE iNSURANCE GCO., of Ohle 


‘300 WILLIAM STREET - « - 























New York 
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FIRE PROBE BILL REVIVED. 





Representative Jackson of Kansas Still 
Pushing Measure for Wholesale 
Investigation. 





It is understood that the bill intro- 
duced some time ago by Representative 
Jackson of Kansas calling for a whole- 
sale investigation of the fire insurance 
companies will be reported favorably 
soon. The bill or resolution provides 

the Commissioner of 


Yor an inquiry by 
Corporations, but Mr. Jackson has not 


been able to state how much it will 
cost He thinks the total cost may 
as $200,000, but he wants 


run as high 
i put on a basis of only $20,000 a year. 
fhe proposition would be to have the 
Bureau of Corporations collect the 
experience of all of the companies in 
the United States with a view to 
lishing a uniform system of rating 
| a report on the financial experience 
of the different concerns. 
EXTINGUISHING FILM 
Pyrene Demonstrates Its Ability to 
Promptly and Effectively Deal With 
Incipient Blazes. 


FIRES. 





o demonstrate the efficiency of 
ene as a means of checking film 

the manufacturers of the well- 
vn extinguishing compound gave ati 
worth to a large num- 
moving picture 
ago in New York 


sition of its 
r 


of owners of 
nents a short time 


estai- 


Preceding the spectacular demonstra- 


the merits of Pyrene as a fire- 
explained to the interested 
by G. H. Peterson, of the Pyrene 


! 
ifacturing 


er were 
tors 
Company, who 








er of illustrations as to - 
ng, non-damaging effect of the com. 
upon films and delicate fabrics 
reporting the further tests, the 
x Picture News” says: 

Pyrene was next demonstrat on 
al fire. One gallon rasoline in 
l was quickly ied by two 
ykes of Pyrene i One gallon 
oline with two pounds of calcium 

l S’ water to generate acet, 
is, was set afire (in a pail), and 
Vas extinguished also in a very few 
A running fire, twenty fect 

and about three feet wide, o 
oline was extinguished in the open 
with very little difficulty, and after 


extinguished 
»w that there was still 
‘About ten pounds of 
s; then with one 
soline and set afire, two ext 
‘king upon this fire, simultaneously, 
nguishing it in about one minute. 
tention was called to the fact that the 
onstrator stopped in his operations 
show the control Pyrene had over 
e fire coming back. A duplicate fire 
made, using fresh gasoline, and the 
ida and acid extinguisher was applic 
thout any extinguishing effect. The 
oda and acid extinguisher also failed 
o extinguish gasoline in a pail. 


rasoline left. 
cotton wast« 
sallon of 
inguishers 


SS 1 
soaKket 








Dry excelsior was set afire in a 
vooden box 4 feet by 3 feet by 3 feet. 
this box well ablaze, two 
yrene extinguishers conquered it in 
ss than a minute, two men working, 

Ss than one quart of liquid being used, 
ad the excelsior was taken out after 
was extinguished, showing no burning 
bers or damage to the unburned parts 

1 account of the Pyrene coming in con- 
with them. A fresh made fire, con- 
sting of a portion of a box loaded with 
excelsior and standing about twelve feet 
igh, was ignited and permitted to burn 
until the wood was well ablaze. This 
vas extinguished with very little effort, 
one man working on same, and less than 
one pint of Pyrene being used. 


Vhen 
Pp 


was 


“Two pounds of calcium carbide on 
the ground, using water to generate the 
acetylene, was extinguished by one 
spray of Pyrene liquid. This fire was 
only increased by the use of water. 

“A film was rigged up to represent 
the conditions on a moving picture ma- 
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chine and set afire. When the reel was 
well ablaze, Pyrene very quickly extin- 
guished it with one stroke of the piston. 
rhis was repeated several times out in 
the open air. 

“In order to approximate, 
possible, the conditions: in a moving 
picture booth, this same fire was dupli- 
cated inside a small concrete room, 
where the action of Pyrene was just as 
complete and. successful. Some loose 
films were put on the ground in a small 
heap, covering an area of two square 
teet. These were set afire, and although 
the fire was exceedingly rapid, approxi- 
mating an explosion in its violent com- 
bustion, a small amount of the films 
was saved by the application of Pyrene. 

“In reference to the special qualities 
of this extinguisher, we want to say 
that from practical demonstration it 
bas the power of extinguishing a film 
fire if taken at its inception. 


as hear as 


“Cut No. 4 shows the method em- 
ployed in rigging up a film as on a 


machine, and in this we were extremely 
interested. The flame was allowed to 
run around the loose film until it 
reached the full reel, and when this 
was in full flame the extinguisher was 
used and instantly overcame the fire. 

“Our illustration shows the effect oj 
some of the film caught by the ex- 
tinguisher and put out after just char- 
ring the edges of the one section, and 
we want our readers “to particularly 
notice the effect of the fire upon the 
end of the other section of film, where 
it had practically melted in the intenst 
heat and shrivelled up. This was 
instantly put out by the Pyrene Ex- 
tinguisher. 

“We think this demonstration to all 
the moving picture people present was 
effective, and placed in their hands 
a wonderfully effective preventive of 
many fires. It is the commencement 
of a fire either in the booth or in the 
exchange that does most of the damage, 


and if this is put out before it reaches 
any other film or films it can at once 
be seen the danger will be passed. 


‘There is one point more 
we would like to impress upon our 
readers, and that is the fact that all 
projecting machines are now fitted with 
fireproof film holders and only about 
approximately one foot of film is ex- 
posed at any time, so that the danger 
from fire if one of these instruments 
is used will be reduced to an infinitesi- 
mal minimum.” 


especially 


CHICAGO BROKERS ACT 


Prepare for Probable Readjustment of 
Compensation Based on New 
Agreement. 


The Insurance Brokerage Association 
of Chicago is taking steps to meet any 
readjustment of compensation that may 
be made growing out of the recent 
agreement between the Western Union 
and the Western Insurance Bureau. It 
is said that the brokers are not opposed 
to a decrease in commission, provided a 
more rigid standard of qualification for 
brokers can be established to eliminate 
those not regularly in the business. 


GETS CLEAN BIL. OF ‘HEALTH. 


Michigan Insurance Department Certi- 
fies to Status of Detroit 
National Fire. 


thorough examination the 
Michigan Insurance Department has 
given the Detroit National Fire, of De- 
troit, a clean bill of health. 

Vice-President Paul Turner, the un- 
derwriting manager of the Company, 
has had an extended and valuable ex- 
perience in fire insurance and knows 
the business in its many phases. 


After a 





N. E. Keeler Commits Suicide. 





N. E. Keeler, formerly Western gen- 
eral agent of the Aetna Fire and associ- 
ated with Thomas HE. Gallagher, shot 


and killed himself because of ill health. 
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JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 





“The hated Fire Insurance Com pany 
of America” 














Commercial Union Assurance Company | 
(Limited) 
OF LONDON 


PINE AND WILLIAM STS., 


NEW YORK CITY 





CASH CAPITAL, $5,000,000.CO 
WM. B. CLARK, President 
Vice-Presidents, 

A. N. WILLIAMS 


HENRY E. REES 








THE COMPANY WITH THE PYRAMID 











NEW HaMPSHIRE- 
ATED \ 


FIRE INSURANCE Co. 

















TOTAL LIABILITIES $2.496.304. a 
| POLICY HOLDERS SURPLUS $3,229,504. 











secretary, 


E. J. SLOAN 
Assistant Secretaries 
| E.8. ALLEN GUY E. BEARDSLEY 


RALPH B. IVES 
W. F. WHITTELSEY. Jr... 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


1912 
| Assets sane $1,657,481.26 
| Surplus in U. 8 : 722,478.74 
HON. GEO. A 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen, Manager 


Marine Secretary 





January 1, 





COX, President 





THE YORKSHIRE 


aryland, Louisi~ na, Georgia, and the Ps 








The “Yorks Oldest a s st 
nted in th United \ 
Ample funds have be« rnished for pury 
FRANK & DU BOIS, U. S. Managers 
oO. E. LANE, 


Is nc »w entered for Agency Business in New Y¥ 
ESTABLISHED 1824 


ses of United Stat 


Superintendent of Agencies 
17 William Street, 
New York Life Insurance & Trust Co., U. 8. 


INSURANCE CoO., Ltd. 


OF YORK, ENGLAND 


Mass husetts, OF Titir 1 r N 


cific Coast Stat ind ¥ t 


I sh I ( 


ERNEST B. BOYD, Underwriting Mer, 
New York 


Trustee, 52 Wall Street 








American 


Insurance Co. 


331-337 Walnut Street 


CAPITAL $500,000, FULL PAID 


(Organized and incorporated Under the Laws of Penasylvania) 


JAMES F. STONE, President 


Correspondence Invited from Agents Where Not Already Committed 


Union Fire 
of Philadelphia 


PHILADELPHIA, PA. 








WHILDEN & HANCOCK 


105 WILLIAM § STREET, 
Managers Accident and Health Department 


NEW YORK 





for New Jersey 
Third oldest American Company 
Assets over $18,000,000 


Board of any public conveyance. 
and Dentists receive all benefits of 
SEE OUR NEW 


Company. 





PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
Incorporated 1868 


Stockholders’ 
Indemnity Clause includes while on the Platform, Steps and Running- 


SAMPLE POLICY. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 


Assets Over $18,000,000 
writing Acciden? and Health Insurance, 
Liability unlimited. Double 


Physicians, Surgeons, Undertakers 
preferred risk without extra charge. 
NONE BETTER. 
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BROAD INSURANCE EDUCATION 


PLAN OF THE INSTITUTE’S WORK. 


E. R. Hardy Reviews Courses of Study 
and Explains Methods of 
Instruction. 


E. R. Hardy as chairman of the com- 
mittee on Insurance Examinations of 
the Insurance Institute of America, pre- 
sented an exhaustive report of the ac- 
tivities of the Institute at the closing 
session yesterday of the fourth annual 
conference of the Institute held in Bos- 
ton this week. He said that one year 
ago the program of education was large- 
ly a matter of prophesy, whereas the 
entrants this year numbered 232, a ma- 
jority of which registered from Phila- 
delphia; Boston led last year. 

“In connection with the work in the 
casualty branch,” said Mr. Hardy, 
“Hartford has been our great reliance 
in this branch of the business, and I 
:ook to see them aid us this year in 
outlining courses dealing with other 
branches of casualty insurance. Acci- 
dent and liability, I judge, are fairly 
well covered or at least outlined, and I 
am wondering whether plate glass, 
steam boiler, sprinkler leakage, credit 
‘surance and many other branches 
may not be taken up, not all during the 
coming year, but at least a beginning 
made on the other branches. 

“In Marine Insurance we have not 
yet put out anything, but I am inclined 
to think that that can be done this year. 
There is a sufficient body of knowledge 
on this topic to enable us to issue a 
creditable examination paper. I feel 
quite sure that in New York we can 
secure valuable assistance from those 
engaged in marine insurance and other 
points can lend their assistance. 

“In life insurance we have done noth- 
ing and I am not clear that the time is 
quite ripe for us to attempt it. In fact, 
I have a feeling that if we can get the 
other three branches well started that 
we shall then be able to take up in 
conjunction with the life people the 
whole subject, and have their aid in 
preparing suitable courses. There is 
need for it, I am positive. My only 
feeling in the matter, and it is a strong 
one, is that we should go slowly and not 
antagonize unduly, if at all, any in that 
*reat branch of the business. 

‘The work of the Institute being new, 
there will arise some misunderstandings 
before the subject is entirely under- 
stood. In each of the past two years 
there have been several inquiries as to 
the manner of securing the books. 
There seems to exist a genuine need 
for somewhat more positive advice as 
to how and where the books can be 
secured than is furnished in our general 
circular which we have sent forth. Na- 
turally, in the large centers where there 
are insurance societies, this need does 
ot arise. ‘But we want to see cur work 
appeal to the man in small places, and 
to make it as helpful to him as we pos- 
sibly can. As an illustration of the 
kind of question which had to be met 
this year, the correspondence with a 
party who enrolled in Iola, Kansas, is 
submitted. I believe, therefore, that we 
can incorporate in our circular this 
coming year a paragraph or two devot- 
+d to how and where to secure the ref- 
erence books. 

Universities Interested. 

“In bringing this paper to a close, I 
want, as a watchman, to report a bit on 
vhat I have seen while it has been my 


rivilege to be on the look-out in con- 
nection with this work. There is some 
ght confusion as to which university 


‘vas the first to offer set courses in in- 
urance, but these few historical facts 
are worth recording. In 1887 before the 
Fire Underwri 
Northwest, 


‘rs’ Association of the 
Isanc W. Holman, read a 


paper on the question of insurance being 
ught in universities, a thing which he 





advocated very heartily. Ten years 
jater, in 1897, a course was given at 
Hartford University, by Charlton Lewis. 
Mr. Lewis died some five years ago. 
He was a noted actuary and writer on 
insurance topics. In 1899-1900 Professor 
B. H. Meyer, of the University of Wis- 
consin, established a course in insur- 
ance. Professor Meyer is now a mem- 
per of the Interstate Commerce Com- 
mission. The University of Pennsyl- 
vania claims that the course establish- 
ed there in the fall of 1903, was the 
first from a purely historical point of 
view, because it was the first to give 
several courses covering the whole field 
of insurance. lt may be of interest to 
know that correspondence has passed 
through my hands, brought out by an 
article which I wrote on the subject, 
from professors in both these institu- 
tions as to which deserved the honor. 
lhe facts appear to be about as I have 
stated them. This means that until ten 
years ago there was not offered full 
set courses in any American university. 
To-day, in no less than twenty institu- 
‘ions courses ranging from a lecture 
“ourse to those covering the subject 
‘uite completels are offered. In addi- 
‘ion thereto, societies such as we repre- 
sent have increased and multiplied in 
‘he land until there must now be a 
total membership in our insurance so- 
cieties of betwe.n three and four thou- 
sand. The great majority of these are 


members of the societies because of 
their interest in educational work. 
“The whole commercial world is 


awakening to the fact that we need 
etter brained men in our business life. 
| hold that the cardinal mistake of our 
commercial life has been to think that 
2 lad with or without a grammar school 
education, more often without, could by 
entering the business be developed into 
the helpful junior and the successful 
senior. Some one in discussing the 
sc1o0ol system in Great Britain said that 
‘hey were rather loath to abandon a 
system which had produced such men 
as Gladstone, Disraeli and others, and 
many to-day are hesitant about book 
“larning” as being helpful to one in 
business life. I know, however, and the 
statements come from so many that 
they are worthy of belief, that those 
who are at the head of our business 
enterprises are no longer looking upon 
the increased ability gathered from 
books as in any way detrimental to a 
young man in business. In fact, it 
may be stated with the utmost assur- 
ance that the commercial world to-day 
is recognizing that the successful busi- 
aess man must be well brained and, in 
general, an abler man technically than 
ihe successful business man of the past 
zeneration. This education cannot be 
acquired merely by growing up in the 
business.” 





HODSON TEMPORARY PRESIDENT. 


Organization of Eagle Fire Progressing 
Satisfactorily—Wil! Write Rein- 
surance Only. 


Clarence Hodson, of Newark, N. J., 
has been elected temporary president 
of the Eagle Fire Insurance Company 
now forming in that city. The new in- 
stitution is to have a capital and sub- 
scribed surplus of $2,000,000, and will 
transact a reinsurance business solely. 
It is planned to execute a treaty con- 
tract with the New Jersey Fire, also of 
Newark, thereby enabling the latter in- 
stitution to materially increase its lines 
and its usefulness generally to its agen- 
cy force. 





Won’t Make Report Public. 


The results of the investigation of the 
Underwriters Association of New York 
will not be made public by the insur- 
ance department. It is understood that 
the association is preparing to adjust 
all matters that might be criticised such 
is apparent discriminations in rates and 
that another examination will be made 
by the department about January 1. 


AFTER IOWA AGENTS. 


Sioux City Local Organization Dis- 
banded Through Fear of State 
Law. 


Fearing that the existence of the 
Sioux City Underwriters Association 
would be construed as a violation of the 
strict Iowa anti-compact law, members 
of the organization a short time ago de- 
cided to abandon it. 

The State officers are still on a hunt 
for evidence against the agents through- 
out the State, who maintained formed 
associations to govern rates, and the 
local men are considerably exercised in 
consequence. 





COMPLETES ITS FIELD STAFF. 





Newark Fire Has Now Arranged for 
Handling Entire Western 
Territory. 


With the appointment of Louis R. 
Dale as special agent of the Newark 
Fire for Missouri and Iowa, President 
Haynes completed his arrangement for 


supervising the Company’s Western 
business. 
Prior to the selection of Mr. Dale, 


Mr. Haynes appointed A. S. Jacobs as 
special agent for Indiana and Illinois, 
with headquarters at Indianapolis, 
while J. H. Macfarlane was given super- 
vision over Michigan and Ohio, with 
headquarters at Detroit. Minnesota and 
Wisconsin are in charge of Charles G. 
Beddell, of Minneapolis, and each field 
man is expected to keep in intimate 
touch with hs particular territory. 

A field graduate himself, President 
Haynes knows what qualities are es- 
sential for proper special agency work, 
and he has selected his field staff with 
that end in view. 





L. A. WARFIELD DEAD. 


Was Long Connected With the New 
York Underwriters Agency in 
Many Fields. 


L. A. Warfield, resident manager of 
the New York Underwriters’ Agency 
for St. Louis, died on June 6 at his 
home in that city. Mr. Warfield had 
been connected with the New York 
Underwriters’ Agency for many years 
as field representative in Missouri and 
Kansas, and was one of the adjusters 
which that organization sent to San 
Francisco after the conflagration there. 
Since January 1, 1909, he had been 
resident manager for St. Louis and was 
widely known in the Southwest. He 
leaves a widow and two daughters. 





LIQUIDATE CO-OPERATIVE CO. 


Insurance Department Takes Hold of 
Affairs of Mohawk Valley Fire 
by Court Order. 


The Insurance Department has sent 
out the following notice to all policy- 
holders and creditors of the Mohawk 


Valley Fire Insurance Co. of Herkimer | | 


County: 

“Notice is hereby given that I, Wil- 
liam T. Emmet, Superintendent of In- 
surance of the State of New York, have 
been directed by an order of the Su- 
preme Court, made on the 1st day of 
June, 1912, and this day entered, filed 
and recorded in the office of the clerix| 
of Herkimer County, to liquidate the 
business of the Mohawk Valley Fire In- 
surance Company of Herkimer County: 
and, further, that the said William T. 
Emmet, Superintendent of Insurance, 
has, pursuant to such order and Section 
63 of the insurance law of the State of | 
New York, appointed the undersigned, | 
Frederic G. Dunham, special deputy SU- | 
perintendent of insurance, as his repre-| 
sentative, to act for him in liquidating 
the business of the said corporation. | 

“The poicies of fire insurance issued | 
by the Company are no longer of value | 
in that they do not now afford protec- 
tion against loss by fire; and that such 
policies continue in force only as obliga-| 





tions binding the policyholders to con- 
tribute to the payment of the debts ani 
fire losses of the Company incurred on 
or before the 3d day of June, 1912, and 
the expenses of liquidation. 

“The policyholders are free to effect 
other insurance upon the property that 
was heretofore covered by the policies 
of the said Mohawk Valley Fire Insur- 
ance Company of Herkimer County an‘ 
to make the statement to other compa- 
nies that they no longer have insuranc 
in the said Company, as no losses oc- 
curring after the 3d day of June, 1912, 
when the liquidation order was entered, 
can be paid. 

“All persons having any unsatisfied 
claim or demand of any character 
against the said Mohawk Valley Fire 
Insurance Company of Herkimer County 
are hereby required to file a written 
statement thereof, verified by oath, with 
the undersigned at the office of the 
Liquidation Bureau of the Insurance De- 
partment, No. 25 Washington avenue, 
Albany, N. Y., on or before the 3d day 
of July, 1912. 

“Any surplus funds remaining in the 
treasury of the corporation after the 
payment of its debts and of the ex- 
penses of this proceeding will be dis- 
tributed to the holders of policies in 
force on the 3d day of June, 1912, in 
proportion to the amounts of the pre- 
miums paid upon such policies.” 





Oklahoma Fire Liquidating. 


Regarding the status of the Oklahoma 
Fire, of Oklahoma City, Okla., Insur- 
ance Commissioner Ballard advises: 

“Upon a recent examination of th 
affairs as provided by our law, they 
were requested to cease writing busi- 
mess. They agreed to do this on April 
18, 1912, and we wrote them on April 
23 to liquidate the affairs of the Com- 
pany. They were given ninety ddys, 
from above date, to do this as provided 
by law. The Company advise that their 
adjusters are settling all losses 4s 
promptly as possible and that they are 
paid in cash. Outstanding policies 
should be forwarded the Company 
promptly for cancellation.” 


to 





Remember Gayle T. Forbush. 

The feeling of the members of the old 
Factory Improvement Committee for 
Gayle T. Forbush, of Boston, the last 
chairman of the body, found tangible ex- 
pression some days ago through the 
medium of a finely chased silver piatt 
and six plates. The presentation was 
made by W. B. Medlicott, New Englan‘ 
general agent of the Atlas of London. 





Col. C. Hodson Host at Banquet. 


Officers, directors of the New Jersey 
Fire and the Bagle Fire Insurance com- 
panies of Newark, N. J., were banqueted 
by Col. Clarence Hodson, at Achtel- 
Stetters, Newark, on the evening of the 
7th inst. Col. Hodson is a leading ex- 
ecutive of both companies and had a 
large part in their organization. 








The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 
178 Devonshire Street, 
626 Monadnock Building, 
1309 Traction Building, 
801 Wabash Building. 
709 Dwight Building, 
915 Postal Building, San Francisco, Cal. 
304 Central Building, Seattle, Wash. 
Utica Fire Alarm Telegraph Co,, LY 


ca, N. 
The Northern Electric & Mfg. Co., Ltd., 
Montreal, Can. 
General Fire Appliances Co., Ltd. 
ohannesburg, South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P .Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 


Boston, Mass. 

Chicago, Ill. 
Cincinnati, O. 
Pittsburg, Pa 
Kansas City, Mo. 
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CASUALTY AND 


SURETY HAPPENINGS 


| 





OCCUPATIONAL — DISBASES 


UNIFORM 


At a joint session of the American 
Medical Association and the American 
Association of Labor Legislation held 
at Atlantic City some days ago, the 
need for co-operation between the two 
vodies in securing the enactment of 
legislation that will more completely 
safeguard workmen from occupational 
diseases, was recognized, and it is ex- 
pected that fro:n now on the two organ- 
izations will work in unison to secure 
the desired end. 

Compressed Air Illness. 
With respect to the dangers of cais- 


son disease “compressed air illness” to 
workers in underground tunnels, Dr. 


Frederick L. Keays, formerly medical 
director cf a New York River Tunnels’ 
Company, reported that during the con- 
struction of the river tubes there were 
3692 cases, of which twenty resulted 
fatally, with a iotal of 10,000 men em- 
ployed during the entire period. New 
York is the only State providing for 
legal regulation of this work, but the 
law is not enforced there, he said. 

It was advocated that in tunnel work 
‘medical locks” be constructed, so that 
when a workman is about to make his 
way to the surface, after working for 
hours in a compressed air atmosphere, 
ne may be kept for a proper length of 
time within the enclosure and gradually 
brought under the influence of air at 
normal pressure. 

While under ground, it was pointed 
nut. the worker’s blood absorbs oxygen, 
causing a danger of bubbles which, if 
they come into contact with the spinal 
cord or brain, will likely prove fatal. 

Dr. David Edsall, of Washington Uni- 
versity Medical School, in discussing 
“Industrial Poisoning,” held that the 
simplest means of preventing lead poi- 
soning, which 1s so prevalent in shops 
where painting is done, is the construc 
tion of fans which will provide proper 
ventilation and blow away from the 
workmen the dangerous dust which 
arises. Dust frcm poisonous metals, it 
as shown, causes irritation of all the 
respiratory passages and of the eyes 
ind skin. 

It was contended by Dr. W. Gilman 
Thompson, of Cornell University Medi- 
cal College, that in order to establish a 
satisfactory classification of the occupa- 
tional diseases and the industrial haz- 
ards, which give origin to them, it is 
necessary to agree upon a standard no- 
menclature which may constitute a 
working basis for such remedial legis- 
lation as may prove desirable. 

For Federal Classification. 

“The authority for such classification | 
is properly vested in the United States 
Bureau of the Census,” said Dr. Thomp- 
son. “Being a national institution, the 
bureau is better fitted for this work 
than the local municipal or State boards 
of health or labor bureaus. Agreement 
as uniformity among the latter would 
obviously involve much time with prob- 
ably less satisfactory results. I woud 
recommend that the bureau of the cen-| 
sus establish a uniform classification 
as complete as possible to be used as 
a national standard. 

“In confirmation of the lack of infor- 
mation among manufacturers, or of| 
‘heir much worse wilful neglect of the} 
humanitarian interest which they ought 
to exercise, is the common observation 
of all who have made special investiga- | 
tions in lead poisoning. The manufac-| 
turers almost universally profess g- | 
norance as to its existence, at least in 
their own establishments. 


York State, Dr. John B. Andrews alone 


Yet in fens 
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has compiled data of sixty cases of| 
death from this cause occurring within | 
two years, and I have personally ob- 
served over 300 cases of lead poisoning 
so serious as to demand hospital treat- 
ment, and sometimes to produce per- 
manent disability. 

“The census bureau already furnishes 
a generally accepted classification of 
the causes of death from ordinary dis- 
eases, and includes a number of causes 
of death from occupationai diseases, but 
this list is obviously merely tentative, 
else why should the making of neckties 
be included as hazardous, and the cais- 
son disease be omitted?” 





INJUSTICE TO WORTHY COMPANY. 


Typographical Error Materially Re- 
duces Proper Bonding Limit of 
International Fidelity. 

A typographical error in the table giv- 
ing the revised bond limits accepted by 
the Federal Government from the differ- 
ent surety writing companies, appear- 
ing in the Mey 30th issue of The 
Eastern Underwriter, works a great in- 
justice to the excellent International 
Fidelity Insurance Company of Jersey 

City. 

A regrettable mix-up in the types 
makes it appear that the limit accept- 
able from the Company named is $17,- 
065 whereas it should be $47,565. 

The International Fidelity is a sound- 
ly managed institution making steady 
headway. On April 1 its assets were 
$576,317, as against $556,084 had at the 
beginning of the year, while its net 
surplus in the same period had grown 
from $458,556 to $476,651. 





RULING ON PLATE GLASS RATES. 


Association Adopts Temporary Measure 
Regarding Risks to Meet 
Situation. 

The Plate Glass Underwriters Asso- 
ciation has adopted as a temporary re- 
lief measure a resolution allowing that 
on risks which had not been insured 
with any association company for six 
months, such risks after the fact had 
been verified through the bureau, could 
be rated as deemed fit by any member 
based upon their underwriting judg- 
ment, irrespective of the cabinet rate. 
By this means it is hoped that risks on 
which the experience is such that the 
assured is willing to carry his own in- 
surance rather than pay the rates work- 
ed out by the present system, can in 
future obtain insurance at figures more 
nearly in accord with the experience cf 
such risks. This, it is expected, will 
meet the complaint that good risks have 
been going off the companies’ books be- 
cause under the system now in vogue 

they are rated too high. 


Capital $1,000,000.00 
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AMERICAN FIDELITY COMPANY 


has removed its New York Office to the 


NINTH FLOOR, 80 MAIDEN LANE 


HOPPER & WHELAN, MANAGERS 


Liability 
Burglary 
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Equitable Surety Company 


St. Louis, Missouri 


ANOTHER EXCISE AGREEMENT. 


Notwithstanding Unprofitable Year 
Surety Companies Plan New Pool 
For Next Season. 


At a meeting held on Tuesday at the 
offices of the Fidelity & Casualty Co., 
the surety companies writing excise 
bond business entered into an agree- 
ment for the apportionment of the busi- 
ness that may be written by the com- 
panies next season. Because last year 
vrovec unprofitable on this class there 
had been some doubts about the com- 
panics continuing the arrangement. 

No action was taken on the premium 
rates for next season, but a further as- 
sessment of $50,009, was made on the 
pool to pay current year’s losses. 





TO RECOVER EXCESS TAXES. 





Metropolitan Life Sues Indiana for 
Overcharge—May Affect Many 
Other Cases. 


The Metropolitan Life, which paid to 
the Indiana Auditor of State $1,656.81 
in excess of the amount it claimed to be 
due from it as taxes on its 1911 busi- 
ness in the State, has sued the State to 
recover $2,000. This suit will have a 
bearing on the attempt of the State to 
collect back taxes from all companies 
operating in the State for many years 
past, as the Company claims its right to 
deduct dividends and bonuses to arrive 
at the net amount for which it should 
be taxed. It was forced to pay accord- 
ing to the State’s figures or forfeit a 
penalty of $100 per day in case it finally 
lost the point. 





JOINS COMPENSATION BUREAU. 


New England Casualty Comes in and 
Others Are Expected to 
Follow. 


The New England Casualty Company 
has joined the Workmen’s Compensa- 
tion, Service and Information Bureau, 
breaking the long deadlock of the com- 
panies on the outside, and it is said 






Surplus $250,000.00 
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E. B. McCONNELL & CO. 


General Agents for the State of New York 


55 LIBERTY ST., NEW YORK CITY 
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that one or two others are pretty sure 
to follow. It is said that the Massachu- 
setts Bonding will also join reducing the 
number of companies on the outside to 
five. The general opinion is that the 
benefits to be derived from affiliation 
with the Bureau will be much needed 
by the companies in the near future. 

Should the Massachusetts Bonding inn- 
mediately follow the lead of the New 
England, the non-Bureau companies in 
the East will be reduced to the Aetna 
Life, the Globe Indemnity, the General 
Accident and the Commercial Casualty. 
There are, of course, several other com- 
panies which confine their liability in- 
surance writings only to limited sec- 
tions of the country. 





MORTGAGE INSURANCE COMPANY 


Prominent Underwriters Back of New 
Concern To Guarantee Mortgage 


Loans. 
The American Mortgage Insurance 
Co. has been organized in Chicago 


with a South Dakota charter to insure 
mortgage investments just as titles to 
properties are insured. Its capital is 
$1,000,000 and it undertakes to guar- 
antee the purchases of real estate 
mortgages against the loss of either 
interest or principal. 

H. A. Luther agency manager for the 
North American Accident Insurance 
Company, of Chicago, president of 
the company, and Reinhold H. Koch, 
president of the American Asstfrance 
Company, of Philadelphia, is vice- 
president, with D. B. Ellis as secretary 
and treasurer. The directors include 
Carl F. Sturhahn, United States mana- 
ger of the Rossia Insurance Company, 
and B. N. Carvalho and W. C. Scheide, 
who are associated with Mr. Sturhahn; 
W. H. Sale, United States manager of 
the European Reinsurance Company, 
and Edwin L. Hearn, vice-president of 
the Casualty Company of America. 

Mr. Luther for the present will con- 
tinue to give general supervision to his 
work for the North American Accident. 


is 





DEPARTMENT MANAGER. 






Herbert Marshall Appointed Head of 
Local Accident Branch of Casualty 
Company of America. 





Announcement is made by the Casu- 
alty Company of America, of New York, 
of the appointment of Herbert Marshall 
as manager and George L. Phillips as 
assistant manager of its city accident 
and health department. Both of the 
parties are experienced in casualty lines 
and have a desirable acquaintance 
among the brokers of the metropolis 









Surety bonds for street paving con- 
tracts in New York city will hereafter 
be no more than $7.50 for $1,000 bid in- 
stead of $10. This action on the part 
of the city government brings the city 
into line with the uniform rate for all 
large cities of the country. 

New York based its requirement for 
larger bonds than any other city because 
of the congestion and volume of the 
street traffic. 
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LIABILITY IN MASSAGHUSEITS 


WHAT COMPANIES ARE PLANNING. 





Policies Under New Law Must be Un- 
limited as to Liability 
Assumed. 


liability companies that do busi- 
in Massachusetts after July 1, 
will 


The 
ness 


hen the new law goes into effect, 


have to do so under the same terms as 
the Massachusetts Employers [Insurance 
Association, which was created by the 
law. The most vital question for the 


stock companies in connection with the 





Massachusetts situation is the fact that 
under the new law there will be n¢ 

‘o the liability. The law provides 

the sto k companies can cou € 

the Massachusetts Employers’ Insurance 
Association on the same terms, and as 
tneir policies will contain no limit of 
ability the steck companies must do 
! kewise. 


rong r these conditions, should a dis- 


(rr occur, it is pointed cut, the com- 
any carrying the risk might be seriou 
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This feature of the situation /h 
sulted in negotiations, it is re] d 
mong s ral the g liability 
con 1 oper Massachu- 
l he tor n of pool- 
g agreeme! hich ] kK ( of 
he disaster | 1 | n arral 1 
or sh I tl $ ib ty 
he pol l 1ils of the pla 
ha ot I ompleted, } g 
hat the ¢ n 
u 1 e f ; 
) f ad d } he 
ces i} other bers 
! , f $5 each 
intil lated This 
cl 
+} } ] >) . 
coal } d 
f tl im 
oO d 
h 
] he ¢ 
} mb 1 
*% a 
( 1 tl 1¢ 
1 ] ( ( 
I 9) 
( 
. d 
‘ \ n 
! States ( ( N 
¢ Tr 
of Har rd \ , 
' F 
G ( 
, 
0 
I a 
t M y 
It d that 
f tl 
} T 1 the 
f fac 1 ( New 
( d cl 
, ; # 
Tr 
1 Infor 
| } 
h 
rT 
Un 
4 tal 
Oo s 
mens ; 
t der com 
of 1 co 
Eac j Y 
ble te ) risk 
( ata 
c 1 total 
J rt col 
| ¢ wl 
n deter 


each company from the others to carry 


officers, say A, B, C, D and E, combine 
together. A issues a policy without 
s the first £5,000 on any 


claim, B pays the second £5,000, C pays 
the third £5,000, D pays the fourth 
£5,000, E pays the fifth £5,000, and 
then A takes up the load again, paying 
he sixth £5,000, and so on around 


of the 


fact tha it there are some very 

ah recoveries for public liability ac- 

eid lents caused by automobiles in Great 
tritain and the insured will not take 

policies except they express no limit. 
\s all of the companies in the group 


interchange 
the account 


FEDERA L COMPENSATION PASSED. 


Senate Puts Through 


the injur 
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mined in advance by consent. In FS, 
of a loss the company on whose policy | 
it arises settles the claim, recovering 
from the “pool” all of the loss except 
the proportion of the total risk which 
it had agreed to carry. Every quarter 
an account is made up by the “pool” 
officials showing the amount due by or 
from each of the offices. In this ar- 
rangement an agreement has to be ar- 
rived at as to the amount receivable by 


its proportion of the risk. 


As respects aitomobile policies issued 
n England with unlimited liability, five 


limit and pay 





xain and again. This is on account 





risks in the fashion stated, 

averages each pretty much 

n the long run the same as it would 
erage each in an account managed on 
> basis of the pool.” 


“coal 


Measure Practi- 
cally as Prepared by Commission— 
Benefits Increased. 


workmen’s compensation bill was 


1 ed in the Senate on Monday, sub- 
ntially as framed by the employers 
ility commission, and amended only 


i ase its benefits. The 
harply fought by some for seve 
the House. A 
its were offered, but only 
few were accepted and those were 
h tl acquiescence of Senator Suther- 
» of the bill. 
rincipal changes, made 
f roll calls, provide 
* accidental injury and 
employes shall con- 
to children until they are sixteen 
] nd would extend payment in 
daughters until they are 
; sooner married 
the bill would provide an 
1 omg compensation for 
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!ALLY APPROVED. 
Massachusetts Insurance Commissioner 
Approves Liability Rates Prepared 
by S. H. Wolfe. 


OFFIC 





\pproval of the liability rates, prepar- 

1 fe he Massachusetts Employes In- 

Association by Actuary S. H 

0) of New York city, has been given 

I ’ H. Hardison, insurance com- 

f the Old Bav State 
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arged for lity risks must be 
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Los Angeles Com pany Gets License. 





With its capital of $250,000 paid in, 

International Indemnity Company 

Angeles has been licensed by 
California Insurance Department. 








FIDELITY AND SURETY BONDS 


INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


CASH CAPITAL - - $300,000 
HOME OFFICE: 15 EXCHANGE PLACE, JERSEY CITY, N. J. 


The only Surety Company Organized under Laws of New Jersey 
This Company is not a party to any agreement for control of rates 
BILLINGTON, HUTCHINSON & COMPANY 


GENERAL AGENTS 
3 South William St., New York City 425 Walnut St., Philadelphia, Pa. 








| The ** EBMPIRE” 
STANDS FOR 

Aggressiveness 

| Prompt payment of losses 

AND 


Clean methods 








Agents wanted who are unattached and can produce 
business 


Capital,$500,000 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








The NATIONAL of Detroit 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in New York, 


NATIONAL 
CASUALTY 


Pennsylvania and New Jersey for producers and men 
capable of managing an industrial debit. 


Address: 





National Casualty Company 


Majestic Building - - - - - Detroit, Mich. 








WHAT YOU DESIRE IS COMING TO YOU 


No ‘‘ifs’’ ‘‘ands’ ““buts’’ the 


GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 
DESIRE AND WHAT YOU CAN SELL 


GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 
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We have good propositions for pro™ 
ducers; you will be backed up not 
only with the BEST CONTRACTS 
on the market (both Commercial and 
Industrial), but with prompt and just 
Write today to 


Are You Writing 


Personal, Accident and Health 


INSURANCEP 


settlements; each claim paid will produce new business. 


Union National Accident Company 
LAFAYETTE BUILDING, PHILADELPHIA 
JAMES A. FLAHERTY, Esq., PrResipent W. VAN WINKLE, GeNneRAL MANAGER 














The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 

















June 13, 1912. ° 


THE EASTERN 





UNDERWRITER 








Overhead writing in the 


Study fire insurance business 
Patrons’ has been eliminated to a 
Needs. considerable extent and 


the method of the elim- 

ination contains a hint to the men who 
handle casualty lines. When the fire 
insurance agents woke up to the fact 
that the choice business in their con- 
munities went to the big fellows in the 
nearest large city, they set up a big 
howl and demanded recognition from 
their companies. They didn’t go to thea 
ussured and howl or they would have 
learned why they didn’t get the busi- 
ness. The assured is in the market to 
buy insurance and he goes where he 
can get the best article for the price. 
In this business service is a large part. 
of the transaction. The large city brok- 
er was making a big feature of what he 
could do for the assured in addition ot 
therely making out the policy; and then 
he knew a lot about forms and their 
application to the individual needs of 
his patrons that the local man had not 
yet woke up to. That was really the 
‘ret of the elimination of overhead 
writing. The local men woke up, 
studied the needs of their patrons and 
told the assured that he need not zo 
faither than his own town to get the 
protection and service available 

nd of course he too would rather keep 
» business at home, all other things 
eing equal. Figure out the casualty 
eds of your local people, study how 
meet them, and the business won't 


great chunks to the big city 
roxKer, 
+ 7 . 
It is no longer any trick 


No Trick at all to get a good vol- 
To Get ume of liability business. 
Liability. The workmen’s compen- 
sation laws in so many 

States have about deluged the compa- 
nies wi i That 





nded altogether too good to let stand 
thout a restrictive “but.” The volume 
there, but either the quality, or the 
e obtainable, or the liability impos- 
vy the State laws is so unfavorable 
about as much business is being 
lined as is being written. Don’t get 
idea that the companies don’t want 
more liability business. Goodness 
cious, far be it from us! They are 
ravenous for it if the conditions 
anything like favorable. Liability 
siness is pretty much a gamble just 
ow and the companies—at least the 
se ones—are playing safe. As one 
npany puts it: 
“Size is not difficult to obtain in lia- 
lity insurance, nor is it a guarantee 
solvency when attained. The large 
emiums on the very large and on the 
emely hazardous risks often seem 
‘ry attractive to the companies, and 
» commission on them are extremely 


t 


illuring to the representatives in the 
ld, but from an underwriting stand- 
point the smaller carefully selected 
S prove more profitable. The care- 
conservative company will choose 
ese rather than those, will prefer 
lity to size.” 

* 7 * 
Little shops often house great ambi- 

s."—John R. Bland. 

7 * 


The local bonding agent 


Some can often save his com- 
Curious pany thousands of dol- 
Cases. lars by using his greater 


information of the risks 
» writes to safeguard against possible 
ss. A good bonding man has to be 
very much alive to all the influences 
that may go to affect a risk. Great 
caution is also a great virtue in this 
usiness. The U. S. Fidelity & Guar- 
inty cites some instances that carry 
their own lessons: 
Wisconsin supplies a curious illustra- 
tion of a delayed risk under an official 
bond, and also of one of those un- 


certainties which necessitates the great jumbo. 


SPECIAL TALKS WITH LOCAL AGENTS | 


caution of the home office underwriters, | 
sometimes irksome to the agent, but 
herewith shown to be only wise care 
sgainst a probable loss. 

A city of 20,000 to 30,000 population 
had $57,000 in bank and did not know 
it. The money has been deposited in 
1885, and all record of it on the city’s 
books lost in the shuffle of poor account- 
ing. 

Now if the old treasurer or controller, 
whatever his title, deposited that money 
in his own name without any desig- 
nation of his official capacity and au- 
thority, he individually and alone has 
been responsible to the city all this 
time for that lost $57,000, and his per- 
sonal bondsmen were still bounden to 
the city for that money, though they 
are either in their graves or have for- 
gotten the whole transaction. 

Here is another case. A mayor in 
a large eastern city received a bill for 
a special assessment, made upon his 
father’s property long ago and never | 
paid. As the mayor knew his father | 
to have been extremely particular in 
such business matters, he searched the 
papers of the estate and found a receipt 
for this bill. 

The discovery 
of a long list 


led to an examination 
of musty delinquent 
special tax accounts. The examination 
brought to light a series of petty de-| 
faleations committed so long ago that 
the defaulter had been buried and for- | 
gotten by his own now gray-headed | 
generation. 

Some half dozen city treasurers, un- 
der whom the dishonest man served, 
have had to repay the stolen funds. 
One former treasurer, in February last, 
compromised the claim against him for 
$4,233.27, 17 yearg after he held the 
office. Others are dead or penniless, 
end their surviving bondsmen must 
refund to the city. 

a o . 


accidents, how 
was kicked to 
by a dead mule. 


Speaking of strange 
is this: James Brown 
death at Trade, Tenn., 
Brown was taking the animal from a 
narrow wagon to bury it, when the 
stiffened hind legs recoiled with great 


force, striking him over the heart and 
causing almost instant death. 
* * a 
Some philosopher has 


said that the great em- 
pire builders are not dif- 


Some Large 
Plate Glass 


Premiums. ferent from you and I, 
they think about the 

same thoughts and act about the 
same acts, so to speak, but they 
think and act in a big way. They 
see big, their acts are on a big 
scale and they say further that that is 


all that is necessary to bring about a 
big accomplishment, to “do big.” This 
thought was suggested by C. D. Eldridge 
of the Maryland Casualty Co., who says 
in “The Budget”: 

Last month 


we tried to emphasize 
the fact that if our agents would go 
about it properly, they could on oc- 
casion write plate glass risks at pre- 
miums that were surprisingly large. 
And by way of illustration, we an- 
nounced that one agency had put one 
over that carried the modest premium 
of $2,000. 

Of course, 
announcement was to get some of our | 
other agencies to start something in} 





the object in making this 


the way of emulation. Weeks went by, 
but nothing wearing the appearance of 
an emulate came near us. We had 
gotten to that stage of—‘‘Oh! What's 
the use,” when dog-gone, if we didn’t | 
get an application carrying a premium | 
of $2,250. What’s more, we have a | 
nifty little note from another office to | 
the effect that they are working on | 
something good, and while they won't 
promise anything definite, they hint 
that they are hot on the trail of a 











T. J. FALVEY, President JOHN T. BURNETT, Secretary 


Massachusetts Bonding & Insurance Company 


Paid up Cash Capital - - 
Surplus to Policy Holders - 





$1,000,000.00 
1,628,797.56 


Fidelity and Surety Bonds of Every Description 
Accident, Health, Liability, Plate Glass, 
Burglary and Theft Insurance. 


territory and positions open to live underwriters and producers 








ren “EF, & D.” GUARANTEE fifsit's: 


WANT THE 


WE WRITE .; 


Capital 


{ Fidelity and Surety, Accident pos Health, 
| Burglary, Plate Glass, Liability, Auto’ 
Total Assets Surplus to Policy-holders 
$2,000,000 $8,133,000.57 $4,818,481.42 
ORGANIZED, 1890 HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co, QF MARYLAND 


EDWIN WARFIELD, President 
We Do Business Everywhere 


NEW YORK CASUALTY OFFICE, 84 William Street NEW YORK SURETY OFFICE. 2 Rector Stree 
Phone: John 2432 Phone: Rector 2000 











The Fidelity & Casualty Company of New York 


92-94 Liberty and 97-103 Cedar Streets, New York City 

. $10,482,662.48 
2,925,436.99 

37,528,798.17 


OPT TT TT ee Te Te TE TTT 
Capital and Surplus...... 
Losses paid to December 31, 1911 


This Company grants insurance as follows: 

Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam 
Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Auto- 
mobile, Workmen’s Collective, Workmen’s Compensation, Elev ator, 
and General Liability, Personal Accident, Health, Physicians’ 
Liabilitv, and Druggists’ Liability. 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHI CA GO Resident Manager 


ee: 55 JOHN STREET 
F. W. LAWSON New York 
General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 





1869. 


London Guarantee & Accident Co., Ltd. 


Established 


OF LONDON, ENGLAND 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 


Sxqrvaccioenr POLICIES 


REA 
oF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G,. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 








If you will let us have your name and address, we will send you our 


prospectus, a pamphlet which we have prepared for the information of 


Agents who contemplate taking on the Surety 


Bond Company. 


representation of a 


° } } — 
for hustl ing, wide-awake agents 


‘Che Title Guaranty and Surety Company 
SCRANTON, PENNSYLVANIA 


Gordon Scott, Superintendent of Agencies 


“WE ISSUE SURETY BONDS’ 


There's money in this line f 














THK EASTERN 


UNDERWRITER 


June 13, 1912. 

















Great Southern Accident & Fidelity Co. 


GEORGIA 





HOME OFFICE, ATLANTA, 


Writes Accident, Health, Liability, 
and Bonds of all Kinds. 


Burglary 


$250,000 
300,000 


Capital fully paid in 


Assets over - - - - - 


is now Managed by well known experienced men 


The Company 


F. S. ETHERIDGE, 
President 


J. G. CLOUD, 
General Manager 


Accident 
Disability 
Fly Wheel 


Liability 
Boiler 
Plate Glass 


Automobile Liability and Defence 
Employers’ Compensation 
Industrial Insurance 


Casualty Company 
of Amerira 


HOME OFFICE NEW YORK 














HARTFORD 
LIFE 


HARTFORD, CONN. 

PAYS TOP FIGURE COM- 

MISSIONS UNDER DIRECT 

RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 

SEE IF WE CAN SATISFY 

YOU 


Non-Participating 
and Participating 


NEWEST FORMS 


MICHIGAN 
STATE LIFE 
DETROIT 
FREDERIC APPS, President 


A LIBERAL SALARY 


and First Year Commission and a 
Continuous Renewal Commission 
To TWO PERSONAL 
PRODUCERS 
IN 


OHIO or INDIANA 


ADDRESS: 


Howard C. Wade, Sup’t of Agents 














The Great Western Life Insurance Company 
of Kansas City, Missouri 


GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 








THE NEW POLICIES AND RATES ARE NOW READY 


THE STATE MUTUAL LIFE INSURANCE COMPANY 


OF ROME, GEORGIA 


Has just p yut on the market a most complete line of new life policies. They include 
Monthly Income, Guaranteed Premium Reduction and Full Premium Retere Policies 
and they carry all the new fe atures such as Total Disability and Double Indemnity. 
The rates are lower and the contracts more liberal than those heretofore issued by the 
Company. Our agency contracts are an innovation in life insurance. The commis- 
sion basis is scientific ally calculated so as to give the agent all the business will stand. 


We have Good Contracts and Good Territory for Good Men 
Apply now to GC. R. PORTER, Pres., Head Office, Rome, Ga. 











This Company issues policies which grant the insured 
COMPLETE PROTECTION against all the adversities 
affecting life or health, and which provide Indemnity for 

DEATH FROM ANY CAUSE 


PERMANENT TOTAL DISABILITY 
—_—AND — 


DISABILITY RESULTING FROM ANY SICKNESS 
OR ANY ACCIDENT 


For Agencies Address 


The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’l Mgr. 











1850 1912 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


d in life insur > or D a n ~~ — direct ¢ 
desired, and s ire “if re the ~ tion t 
n me 


— ts 
se i st 
come for the ture ia e ¢ 


oe 
ye n- 
ee at its ‘Ho 
JOHN P. MUNN, M. D., President 


KELSEY, Pres. Title Guarantee and Tr Co. 
Ranke enw ane couse END, Pr 


FINANCE (CLARENCE H, 
COMMITTEE | WILLIAM H. PORTER, 











Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 


FIRE ASSOCIATION PHILADELPHIA r ie 


Incorporated 1820 Charter Perpetual 
Cash en _— 000 Assets $8,989, 219.63 mi 
E. C. IRWIN, Presid T. H. CONDERMAN, Vice-President Wy 
M. G. G ‘AR R < U re See. and Treas 2 
R. N. KELLY, st. Sec. and Treas. 








oe Sh a ee a Se i a es ts sD 


For Company beginning Business 


with Paid-Up Capital of $300,000 ; 
¢ 


: Wanted Special Agents 


Guaranty Fund Deposited with the State of Texas $150,000.00 
Good Territory Open in Several Southern and Western States 


: Commonwealth Bonding and Casualty Ins. Co. : 


Address Agency Department 


Flat Iron Building, Fort Worth, Texas 


Exe 


*- 


TALK TO “COL. BILL DAVIS” 


MANAGER OF AGENCIES 


| INDEPENDENT LIFE 
INSURANCE COMPANY 
NASHVILLE, TENN. 


ABOUT OPPORTUNITIES 


FOR 


“LIVE WIRE” GENERAL AGENTS 
TENNESSEE, KENTUCKY and ALABAMA 
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